COLUMBIA TO GOAST

Real Estate ¢ H

- Clatsop;: E
Tlllamook'.
& Lincoln Countles

Land yourself a deal on real estate and home services

Spring 2022



|

A )
__ A :
£ Best ALD " — X
. Local Place STAR 3
. for Appliances APPLIANCE
< 100% FAMILY OWNED »
i X
A >
K @ pueWosh 1‘-:
y | R
) FULGOR
A PATLARO  §
A SNMSUNG X
X beko )
A T SHARP A
—
4 - K ‘- FISHER & PAYKEL L
X :.‘,’.r £ s-rm‘ X 3
’ ( !nlnlll" HPI.IHIICE BRSAN : \
4 B =L 5 = Danby;,...,, >
f i 4 z ICE ¥
* ® Speed Queen L
; Broil King ;
p Wearehere X
[ to meet all 3
' your appliance _
/zi Bob Pippenger, Allen Burris, Angela Burris, Alex Burris. (Not pictured: Jackie Burris) needs lk"!'
. Is it time f kitchen for2022?
: s it time for a new kitchen for : »
L Let our experts be your kitchen upgrade consultants. »
~* We have a variety of price ranges and ideas to help you create the perfect, state of the art kitchen, **
J 4 r’ = "B X
A - ke X
A X
A i
A X
A S
E X
A A
X X
g a“starappliance net Due to COVID-19, there have been impacts to )
. - product availability. N
A 503-842-2211 - 2111 Third Street, Tillamook  Please visit our website or our showroom. &

>

7 CCB #202914 H20050 Wl



o LT 'H‘ m
e'Repairsis New Builds=

o 1l _ LTy ) ——— e || r i
_'.-‘,:-_‘;: «JF;!-IOIH'nefRemO[d_TEIS W//

Bad |

istom Projects 'lfr\plji\gows
gDecks < Siding s Roofs

—

——

o
. e ok
Al

LI kv gL j?‘ l' ; -;,':'”‘_
| ol L R
|f@gag_e”’<;ontractors.cg_m

)
W
GAGE Contractors are proud to serve
our coastal communities with top quality
craftsmanship and customer service. Big
or small project, repairs or a custom build,
we are happy to come and talk with you...

always FREE estimates.
Jacob and Heidi Holzgrafe
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House hunting tips and tricks

Looking to buy a home? Here are some
strategies to keep you on the right track
while you search for the perfect place to
settle down in.

* Know your budget and stick to it.
Being aware of the amount you can af-
ford—which won’t necessarily be the same
amount that your lender will offer—is es-
sential to the house hunting process. Only
seriously consider those abodes that are
within your means.

* Make a list of needs and wants. Rate
each of your wants on a scale from one to
five. This list will allow you to instantly

recognize a suitable find when you see one.

e Pay attention to the neighborhood.
Only consider houses that are in areas with
the amenities, services and lifestyle that
suit you and your family.

* Research online to get an idea of

what’s out there, but don’t let what you see
on the web determine if a home’s right for
you or not. Always visit in person if the
house meets your needs and the price and
neighborhood are the right fit.

* Take notes and pictures when you visit
homes, as it’s easy to forget what you saw
and where you saw it after visiting multiple
properties.

* Educate yourself on market values and
trends in your desired neighborhood(s).
This way, you’ll know a good—or at least
reasonable—deal when you see one.

The most important thing when it
comes to buying a home is to find a place
that meets your needs and budget. Avoid
being swayed by emotion and instead rely
on reason and research to make the right
decision.
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How to choose a real estate agent

A good realtor can be immensely valu-
able in facilitating real estate transactions
but a bad one can add undue stress to the
process. So how do you weed out the good
from the bad? Here are some strategies that
can help.

Referrals and reviews

A great place to start is by asking the peo-
ple you know—friends, family, colleagues
and neighbors—if they can recommend a
realtor. Another way to go about finding suit-
able candidates is to read online reviews

Interview prospects

Try to find at least three candidates to
meet with and interview. You’ll want to ask
them about the following:

* Their experience and past results, espe-
cially within the last six months

* What certifications they have
8

* With which markets and neighborhoods
they’re most familiar

e Their strategies for marketing your
home

* Whether you’ll be dealing with them
specifically or with a member of their team

e Their rate

Get and check references

There’s little that can give you a clearer
idea as to each candidate’s strengths and
weaknesses than speaking with past clients.

Trust your instincts

Choosing a real estate agent is an impor-
tant business decision. It’s important that you
make a choice that’s been fully investigated
and evaluated. However, don’t ignore your
instincts. If a candidate makes you feel un-
comfortable, keep looking. The right realtor
is respectful, trustworthy and puts your needs
first.
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Western riesescro A partnership beyond expectations

Western Title ¢ Escrow

3469 NW Hwy 101 Lincoln City 255 SW Coast Hwy Ste 100 Newport
541.994.8928 541.265.2288

www.westerntitle.com

®

The helpful place.

Mills Ace-South Mills Ace-North

4910 SE Hwy 101 2047 NE 22nd St.
Lincoln City, OR Lincoln City, OR
541-996-2131 541-996-3334

wmioscomms A STIHL
Benjamin Moore’

Paing like: rey cther.”

SERVING LINCOLN CITY SINCE 1973
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Gorgeous
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An eco-friendly home offers many ben-
efits. Besides reducing your carbon footprint
and being better for the environment, you can
save lots of money on your energy bills in the
long run. Plus, many of the latest trends are
simply beautiful. Here are some to consider
for your next home or remodel:

Bamboo materials: Bamboo is a renewable
resource that can be harvested gently, without
disturbing the surrounding environment. It’s
also a great alternative to hardwood, since it
can regenerate faster than trees. The time-
less material is very popular for flooring and
can also be used for bathroom and kitchen
cabinets. When buying this material for your
home, look for a high-quality, sustainable
producer since cheaper versions can be less
sturdy.

Passive house: Go beyond efficient appli-
ances with an entire house that uses little-to-no
energy. Derived from the German Passivhaus,
passive house is a movement that refers to a
design process that creates buildings that have
a small ecological footprint and require little
heating or cooling. Use the philosophy to
guide decisions for your home — from adding
solar panels on your roof to boosting your
insulation.

Reclaimed pieces: One of the quickest and

10

trends in green home design

o e

easiest ways to have a positive environmental
impact is buying as little new as possible. The
next time you need a piece of furniture, create
something rustic by recycling or upcycling an
old or vintage item with a new coat of paint
or a fresh wood stain. If you’re planning a
demolition, try deconstruction instead — “un-
build” the structure and find elements you can
salvage or reclaim, like exposed brick and
wood beams.

Water conservation: With more parts of the
world experiencing drought, saving water is
one of the top concerns for environmentalists.
Wasting water is also expensive and leads to
higher utility bills. Upgrading your home with
water conservation features can go a long way,
and most are designed to look sleek and mini-
malist. Opt for low-flow showerheads, toilets
and sink fixtures.

Insulated concrete forms: Many homeown-
ers now prefer to build with insulated concrete
forms (ICFs) because the material offers better
energy efficiency and performance than tradi-
tional wood. Homes built with Nudura ICFs
also provide better fire protection and can help
you save as much as 60 percent on heating
and cooling costs. Your home is less likely to
contain cold areas as the insulation is continu-
ous around the entire house.

Columbia to Coast Property Magazine Spring 2022



AFFORDABLE RATES &
S, SENIOR DISCOUNTS _

Seedfng
. Weeding
Basic Landscape Maintenance. J;Ji

Mowing We Speaallze in
E dging

Hedging

Adverdise in
The News Guard

Reach local readers each week
in print and every day online

Keep up to date on local stories,
events, and ads by visiting
www.thenewsguard.com

mNEWSGuard

LINCOLN CITY - OREGON
www.thenewsguard.com

(541) 994-2178
1818 N.E. 21st St.
Lincoln City, OR 97367
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Realty One Grp at the Beach LC
Realty One Grp at the Beach Npt

Rob Trost

Seashore Homes

Shorepine Properties

Taylor & Taylor Realty Co

Re/Max Integrity

Vacasa Real Estate
Windermere West PC

Windermere WCP
Windermere DCP

1 supplied by the North Lincoln County Board of Realtors or its Multiple Listing Service.

Mike Todd
(503) 969-2572

Kathryn Vaughan
(541) 921-0642

aintained by the MLS may not reflect all real estate activity on the market. **Misc. Real
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Joe Welch

541-921-0115

Jerry & Dina Biesterfeld
Jerry (541) 270-8811, Dina (541) 270-8833

S fRather Duncan™™™
(541) 270-3485

Cynthia Dillon
(831) 334-3207

Sarah Johnson
(541) 921-9236

Jill Hurd
(541) 992-1672

Kent & Anne Norris
Kent (503) 375-2577, Anne (503) 754-3139

Debbie Williams
(503) 544-1190

3891 NW Hwy 101, Lincoln City * www.realestatelincolncity.com
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Door Sales

GARAGE DOORS & OPEMERS FOR HOME & INDUSTRY

Sales, Service, Installation

941-994-3200
Owner - Rick Hatton

1603 SE East Devils Lake Rd.,
Lincoln City, OR 97367
garagedoorsales@embarmail.com
www.GarageDoorSalesLC.com
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A\SCAPROOSE

S ROCK, SAND, BARKDUST, DIRT, AND MORE

33485 NE Crown Zellerbach Logging
Rd, Scappoose, OR 97056
Phone: (503) 543-8821
FAX: (503) 543-7997
scappoosesg@gmail.com
www.scappoosesandandgravel.com

T

Committed to You
Helping Property Owners and Businesses for over 40 Years

Real Estate Sales * Land Use
Easements and Property Disputes

(503) 842-6633
2308 3rd Street, Tillamook, OR
www.albrightkittell.com

H63815

_.‘:"h'. ;.T- v _'."-t.' 2 -
#= Lower Columbia - ~
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*  Want something different for fun and
relaxation on that special occasion?
Here's an idea!

Surprise them with a rental hot tub
For a weekend, week, month, or more!

WE OFFER THREE MODELS:

Softub 140 Softub 220 Softub 300
People: 1-2 People: 2-4 People: 4-6

Call (503) 556-2395 for pricing,
delivery and setup details
www.Ichottubrentals.com
Like us on Facebook facebook.com/Ichottubrentals

or email us at Ichtrlic@gmail.com ke




Sat. April 30 &
Sun. May 1, 2022

Saturday 9 am to 4 pm

Sunday 11 am to 4 pm
at the
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Tillamook Beekeepers Association is Presenting ' \
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Now Taking Reservations
for Ads and Booth Spacel!

Promotional ads for the show will be pub|ishec| in the
weeks preceding the event. The Home & Garden Show Fmd OUt
special tabloid section will be distributed in the hOW to
Tillamook Headlight Herald on Tuesday, Agpril 26, and become a
a  North Coast Citizen on Thursday, April 28,
and will be promoted on the Sponsor
front page of these newspapers.

North Coast

Headlight Heraldﬁ CITIZEN
The Home & Garden Show Specia| Section For more Informatlon-
will live on our websites for
one year in a flip book display. . Ca.II 303-842-7535 or .
www.tillamookheadlightherald.com email headlightads@countrymedia.net
- www.tillamookheadlightherald.com « www.northcoastcitizen.com
Sagucriceaidizencon 1906 Second St, Tillamook, OR 97141




LET YOUR HOME PICK UP THE BILL

finance your next improvement with a home equity line of credit

alnNa waunafcu.org | 24/7 Lending
Credit Union 800.773.3236 | NMLS 421867

RTI

Your local coastal telephone company

Check out our offerings at www.rtci.net.
Located in Nehalem Oregon we serve
manzanita, nechalem and wheeler with
quality phone, cellular and internet
services.

We strive every day to give our customers
the best products and service.
1.800.350.5036
www.rtci.net

RTi 35790 7th St Nehalem Or 97131
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5 outdoor prO]ects that add value

Exterior renovations can enhance the ap-
pearance of a property and make it more en-
joyable for homeowners. Certain renovations
have the potential to add value to a home,
while others may do the opposite. Learning
which one have the largest return on invest-
ment can help homeowners select features
that will have the most positive impact.

Curb appeal goes a long way toward
attracting potential buyers. According to
the National Association of Realtors, first
impressions of a property have a strong influ-
ence on buyers. Landscaping and external
features can do much to influence such
impressions.

e Lawn care program: Investing in a lawn
care program that consists of fertilizer and
weed control application and can be trans-
ferred over to a subsequent home owner is
an attractive feature. NAR says such a care
program can recover $1,000 in value of the
$330 average cost, or a 303 percent ROL

e Low-maintenance lifestyle: When
choosing materials for projects, those that of-
fer low-maintenance benefits can be prefer-
ential. These include low-maintenance patio
materials, composite decking, vinyl fencing,

and inorganic mulched beds.
17

e Fire pit: A fire pit can be used for much
of the year. In the spring and summer, the
firepit is a great place to congregate to roast
marshmallows or sip wine and gaze into the
fire. In the fall, the fire pit can make for a
cozy retreat. A fire pit that has a gas burner is
low-maintenance, and the National Associa-
tion of Landscape Professionals says that
most can recoup about $4,000 of their $6,000
average price tag.

¢ Softscaping: Hardscaping refers to
structures like outdoor kitchens or decks.
Softscaping involves the living elements of
the landscape. Hiring a landscape designer to
install trees, shrubs, natural edging, and rock
elements can do wonders toward improving
the look and value of a home.

e Pool or water feature: In certain mar-
kets, particularly hot climates, a pool or an-
other water feature is a must-have. However,
in other areas where outdoor time is limited,
a pool or water feature can actually lower the
value of a home. Speaking with a real estate
professional can give homeowners an idea of
how a pool will fare in a given neighborhood.

Outdoor improvements can improve the
marketability of a home, as well as enhance
its appearance and function.

olumbia to Coast Property Magazine Spring 2022



~ the Col
_ Learn

umbia County Ho
more at inroadscy ora/di
oGy v

it
INRCADS

— e
L B

L piio e i ~ —_ & - 'Y
Free parking Saturday Sunday
53 Admission - Aprjl 23 April 24
At The Gate 10am - 5pm 1T1am-3pm

Free tickets available . g
at The Chronicle office Columbia County Fairgrounds:

1805 S Columbia Bivd, 998892 Saulser Rd., St. Helens, OR 97051
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Housing Market

Remains Virtually

Sold Out

ﬂ J. Lennox Scott
4 hairman and CEC

Price
Range

0-250K

250K - 350K

350K - 500K

500K - 750K

750K - 1M

M+

Total Activity

January
MNew Resale
Listing

1

12

57

Below 25% 25%

00,7 Months

Extrems Shoriage:

As 2022 kicked off, the Columbia County housing market continues to be at high intensity for
buyers and sellers, The market remains virtually sold out, and there is a significant backlog of
buyers looking for a home to purchase,

Given these market conditions, nearly all homes are going under contract within a week of
being listed on the market. Additionally, home prices are at the “Premium Pricing” level, as
multiple offers are commonplace in price ranges where there is a shortage of available homes
for sale,

January February 1st Months Months % Pending Sales
Resale Active Resale Supply Resale 15t 30 Days Activity
Pending Listing (Pending) Supply (December List) Intensity
N/A 4 Max Selective 100.0% g
Frenzy
9 1 14 Shortage 100.0% Extreme
Frenzy
Extreme
28 7 0.6 Shortage 57.1% Surge
Severe
16 12 0.8 Shortage 66.7% Frenzy
2 3 15 Shortage NfA
N/A 3 Max Selective N/A
Severe
55 52 0.9 Shortage 62.2% Surge
36%  50%  65%  75+% 3 680
[ |
o ) Yo
STRONG SURGE FRENZY EXTREME FRENZY

0.8-1.3 Months 1.4-2.9 Months  3-4.4 Menths  4.5-5.9 Manthi &+ Manths

Jﬂ! [T
a0y 1l o1

Severe Shortage Shortage Low Healthy Selective Febrnuary 1, 2022 Source: Morgage Mevws Doy

» SELLING YOUR HOME IN TODAY'S MARKET
With buyers eager to secure their home of choice and get settled by the springtime, it’s a great time to put your home
on the market! Our marketing is designed to showcase your home in the best light to get the best price. It's critical to
work with a trusted broker associate who will partner with you and as your personal representative.

SCAPPOOSE BRANCH ST. HELENS BRANCH
51673 S. COLUMBIA RIVER HWY 1845 COLUMBIA BLVD

SCAPPOOSE OR 97056 BOTH LOCATIONS ST. HELENS OR 97051
(503) 543-3751 OPEN! (503) 396-5668

Information deemed reliable but not guaranteed & [B MLS




Custom home-buying tips for first timers

p—_

Even considering being able to design
your own custom home is an exciting pros-
pect. Whether you’re ready to take the plunge
or just exploring your options, here are tips to
keep in mind.

Know what you’re signing up for.
Building a custom home is a significant
undertaking and a major life decision. It’s
a big commitment in terms of time, money
and energy. While this shouldn’t scare you
away from your dream home, it’s important
to know what you’re getting into. If you’re
feeling overwhelmed with the kids or busy
caring for an ailing parent, it may be best to
start this later.

Hire the right professionals. You may be a
DIY pro, but this isn’t a project you want to
take on yourself, even partly. Key profession-
als you’ll need to work with include an archi-
tect, plumber, electrician and more. Consider
also working with a designer who can help
with the interiors to make sure the space is as
functional as it is beautiful. Do your research
to find quality pros — this isn’t the time to
skimp on labor.

Think about furniture layout early. While
it may seem a bit premature to start decorat-
ing your living room before the foundation
is laid, knowing how you’ll want to use and
lay out each room can help you during the
20

“ Illlll lll'l\l\
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building and design process. For example,
you can save time and money down the line
when you know from the get-go you’ll want
a window seat and two large couches to face
the fireplace.

Know where to save and spend. Costs can
quickly add up, so it’s important for you to
decide early on what matters most to you,
and what’s worth investing in. You can al-
ways upgrade your flooring or cabinetry, but
you can never change the foundation. Build
your home to last longer and perform better
with innovative building materials like insu-
lated custom forms (ICFs) from Nudura. This
alternative to wood framing can withstand
fire and high winds and provides superior
insulation, leading to significant savings on
your energy bills year after year.

Prepare for the unexpected. Build-
ing a new home is a process, and you can
minimize stress by embracing that it will be
unpredictable and can change throughout the
journey. Plan for things like weather delays
and higher costs. The unexpected can also
lead to positive changes in your plans. For
example, you might come across a new floor-
ing material that’s more eco-friendly, or a
smart home automation system might hit the
market and you’ll want to integrate it into the
design. Be flexible.

Columbia to Coast Property Magazine Spring 2022



CONNIE THORPE

Licensed Oregon Broker

503-438-5798

connie@conniethorperealestate.com
33615 E Columbia Ave, Scappoose, OR 97056

Keeping it local, ready to work for you!!



How to get pre-approved for a mortgage

If you yearn to be a homeowner then
you need to start taking steps today to make
that dream a reality. Here are the things to
begin doing right now to eventually get pre-
approved for a mortgage.

Improve your credit score

The most important thing is to pay all
bills in a timely manner. If you’re prone to
forgetting, use a calendar—digital or ana-
log—to help you stay on track. You also need
to keep expenditures on your credit cards at
or under 30 per cent of their full capacity. It’s
important to have one or two credit cards to
establish credit, but to optimize your score,
keep expenditures to a minimum.

Start saving

If you wish to be a homeowner you’ll
need to be able to make a down payment.

22

The current minimum rate is 3% (there are
several exceptions, however), but if you
can afford 20% down you’ll not only lower
your balance but also avoid having to get
private mortgage insurance (PMI). In addi-
tion, you’ll need to be able to cover closing
costs as well as a bevy of other expenses
that come with buying a home.

Pay off your debts

While you don’t have to be at ground
zero in terms of debt to get a mortgage,
the less you owe, the better the rate you’ll
be offered. It’s also important to avoid
accruing new debt until you’ve closed the
deal. A lender may alter their stance if your
financial situation changes before you’ve
signed on the dotted line.

PC : The current minimum down pay-
ment on most homes in the United States
is 3%.

Columbia to Coast Property Magazine Spring 2022
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WE’RE LIKE A FAMILY.
THAT LOANS YOU MONEY.

Buying a home is a big step, but your Fibre Family
can help keep your costs and stress to a minimum.
We can recommend a mortgage loan that’s perfect
for you because, well, we know you.

ey J@

Hbre %
Slederal ‘l.g@gl

CREDIT UNION CREDIT UNION

fibrecu.com | 800.205.7872

% Kl FibreCU @ FibreFamily



