
SUMMER
SALE!

New 3bedroom/2bath
home now only

$64,900.00
(home only)

(208) 542-5454
2535 N Yellowstone Hwy

Idaho Falls, ID 83401

claytonofidahofalls.com

Twin Falls - (208) 733-7755
21360 hwy, Filer Idaho

Boise - (208) 378-4800
4712 Chinden Blvd.

• Appliances Included • Financing Available
• We take trades
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Editor’s note: This is the first installment 
of a three-part series on local grain econo-
mies. Part II, detailing the rise of small mills 
in the Northwest, will run in the Oct. 11 edi-
tion of Farm & Ranch. Part III, describing 
the Washington State University Bread Lab’s 
efforts to promote local grain as a flavorful 
and healthy alternative, will run on Oct. 
18. All installments will be posted online at 
postregister.com/farmandranch/ and on the 
Farm & Ranch Facebook page.

M
ark Ralphs knew the 240-acre 
farm his family inherited in 
Southeast Idaho’s Rockland 

Valley was too small to be viable if it re-
mained a cog in the conventional supply 
chain.

Their cropland was split four years ago 
from a 3,000-acre farm that had been in 
the family for five generations. The bulk 
of the ground was bequeathed to other 
relatives.

It took Mark about a year to sell his 
father, Delford, on a bold plan to keep 
the combines running by capitalizing on 
their family’s rich, agrarian story.

Their Bench View Farms is part of 
the burgeoning “local grain economies” 
movement in agriculture — which entails 
pulling out of the conventional pipeline, 
whereby grain is sold cheaply as a com-
modity, shipped elsewhere for milling 
and distributed widely. Their business 

model recognizes the curiosity of a public 
that’s become disconnected from agricul-
ture and desires greater transparency in 
food production.

“Either you sell the land or you’ve got 
to figure out a completely different way of 
doing things,” Mark said. “Conventional 
farming at $4 per bushel and 240 acres, it 
would cost you more to grow a crop per 
year than you’re going to get out of it.”

The local grains movement provides 
customers the assurance that the dollars 
they spend stay close to home. Further-
more, the approach facilitates identity 
preservation, allowing producers to earn 
a premium by segregating organic grain 
and individual varieties that deliver spe-
cific health, flavor or milling attributes.

By DIANNA TROYER
For Farm & Ranch

How do you move an Atlan-
tic Giant pumpkin that weighs 
hundreds of pounds? Slowly 
and carefully.

After placing a sling around 
the pumpkin he grew at his 
garden west of Pocatello, Cliff 
Warren, a member of the 
Utah Giant Pumpkin Grow-
ers, cranked it up slowly with 
a chain hoist he built. After 
backing his Honda Ridgeline 
under it, he lowered it and was 
ready for the growers’ weigh-
off Saturday at Thanksgiving 
Point in Utah.

“Driving down the inter-

state, passersby always slow 
down to take photos and 
give me a thumbs-up,” said 
Warren, who has grown blue 
ribbon winners for nearly 
two decades. “Giant pump-
kins make people smile for so 
many reasons. They generate 
a sense of awe and are inter-
esting to look at. Managers 
at car dealerships, banks, 
and hospitals buy them as a 
talking point.”

His ginormous 611-pound 
pumpkin, nicknamed the Big 
Kahuna, placed seventh at the 
growers’ weigh-off. The first 
place winner tipped the scales 
at 1,608 pounds.

By ANDREW SELSKY 
Associated Press

MARQUAM, Ore. (AP) — 
Rancher Jerome Rosa sat in his 
mud-spattered pickup truck, 
glumly watching some of his 
cows resting on a grassy slope 
in Oregon’s fertile Willamette 
Valley.

Rosa, the executive director 
of the Oregon Cattlemen’s As-
sociation, told state lawmak-
ers a few days earlier about 
the disruptions to Oregon’s 
beef exports because of the 
U.S.-China trade war. Also tes-
tifying were the director of the 
Oregon Department of Agri-
culture, the head of Oregon 
wheat producers’ associations 
and a hazelnut expert.

Sales of U.S. beef and wheat 
to China have all but halted. 
The trade conflicts impact 
Oregon agricultural produc-
ers more than other states 
because about 40 percent of 
Oregon’s agricultural exports 
head abroad, compared to 20 
percent for the rest of the U.S., 
Oregon Department of Agri-
culture Director Alexis Taylor 
told lawmakers.

Some relief came Wednes-
day, when the U.S. and Japan 
signed a limited trade deal that 
will lower or eliminate tariffs 
and expand market access on 
farm and other products.

President Donald Trump’s 
pullout from the 12-nation 
Trans-Pacific Partnership 
in 2017 had created a 10% 
percent tariff disadvantage 
in Japan for American wheat 
compared to other suppliers 
like Canada and Australia, 
Blake Rowe, CEO of the Ore-
gon Wheat Commission and 
the Oregon Wheat Growers 
League, told legislators. Ore-
gon wheat producers had taken 
the setback personally because 
Oregon growers established re-
lations with Japan in 1949 and 
opened a Tokyo wheat office in 
1956, Rowe said.

U.S. Rep. Greg Walden, an 
Oregon Republican, welcomed 
Wednesday’s agreement. 
Around 90% of Oregon’s 
wheat is exported.

“Japan is a top market for 
Oregon wheat, and represents 
great opportunities to grow 
markets for beef, blueberries, 
potatoes, and wine among 
other Oregon products,” 
Walden said.

Ore. agricultural 
exports hit hard 
by US-China 
trade war

ERIC MORTENSON

In this Aug. 16, 2017, file photo, 

operator Justin Waggoner swings 

his combine into wheat growing 

outside Condon, Ore. 

Pocatello giant pumpkin wins seventh in Utah contest

BY DIANNA TROYER

Cliff Warren, of Pocatello, poses with his giant pumpkin.
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FLOUR WITH A STORY

COURTESY OF MATT SANGER

Matt Sanger, of Round River Bakery in Pocatello, bakes his trademark round loaves of bread.
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