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Six years ago, something special happened 
for MaryAnn McKean — retirement!

It was total bliss, serenity, freedom ... but 
she needed more. But what?

McKean wanted to do more of what made 
her happy. She decided on antiques, her one 
real interest.

“I adore country farmhouse primitive de-
sign,” McKean says. “I love the hunt, the art-
ful way of mixing and matching old and new, 
the creativw way of reusing an old item.”

That was where HappiNest Antiques came 
into the picture. Her dream of opening a small, 
quaint shop with everything she loved became 
a reality.

Today, shoppers can find the manifestation 
of McKean’s dream at the shop at 406 Route 22 
West in Whitehouse Station.

Treasures Abound
HappiNest Antiques carries antique furni-

ture, cupboards, blanket chests, side tables, 
bucket benches and so much more.

The shop stocks a multitude of salt glazed 

stoneware crocks, many with cobalt blue de-
signs; redware jugs, bowls and plates, and 
pewter accessories. There are vintage adver-
tising tins scattered throughout and old wo-
ven baskets hang from every corner.

Shoppers will find many primitive, farm-
house country décor pieces, ranging from the 
furniture to pewter, stoneware and tin items. 
There is always a great selection of antique 
and vintage pieces at affordable prices.

In addition, the shop carries silk and dry 
flowers, woven table runners, linen towels, 
and throws.

HappiNest Antiques specializes in vintage 
and antique seasonal gifts and accessories. 
The shop’s décor changes with each season. 
Halloween, Thanksgiving, Christmas, Easter, 
spring, summer and fall are each highlighted 
throughout the year.

The shop carries glass ornaments, feather 
trees, garlands and more.

“Newer pieces are available in multiple 
businesses, so I only carry unusual, often 
handmade, one-of-a-kind items,” McKean ex-

plains.
All are invited to come in, say hello and 

browse the shop. New items are added daily.

A Family Affair
Today, McKean is thankful to her fami-

ly for helping her with the shop after she re-
tired from Johnson & Johnson. Her daugh-
ter, Kathryn, became her social media guru, 
art designer and “picker.”

She worked regularly in the shop and was 
McKean’s “rock” for the first two years.

McKean’s mother, Janet, an antique collec-
tor for more than 45 years, brought her strong 
knowledge base of antique and vintage furni-
ture and accessories. She too holds the “pick-
er” title and frequently works at the shop. It 
was her influence that made HappiNest An-
tiques happen.

To learn more, visit the shop at 406 Route 22 West, 
Whitehouse Station; see happinestantiques.com; 
or contact info@happinestantiques.com or (908) 
823-4946.
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A recent AARP study found that 77 per-
cent of Americans over 50 want to age in 
place in their own homes. That’s achiev-
able with home care assistance.

In fact, other studies have reported that 
more than 70 percent of the population re-
quires home care help between age 65 and 
the end of their lives. Furthermore, the 
need for assistance steadily increases with 
age and loved ones inevitably take on some 
caregiving responsibilities.

Here are steps you can take right now to 
ensure that your elder care needs will be 
met while also minimizing the burden on 
your family:

• Factor in the cost of home care when 
saving for retirement. Nearly 65 percent of 
Americans retire with inadequate savings 
to fund essential needs until the end of their 
lives.

• Ask loved ones to help you make a plan 
that may include part-time, full-time or 
live-in home care and/or combining resi-
dences with an adult son or daughter, sib-
ling or other relative.

• When choosing long-term care insur-

ance, select a policy that includes home 
care benefits in addition to custodial nurs-
ing home care.

• Familiarize yourself with local home 
care providers and know where to turn 
when it’s time. Along with state licensure, 
a provider should be accredited by CHAP, 
the national Community Health Accredita-
tion Partners organization. Full-service or-
ganizations, such as the Visiting Nurse As-
sociation of Northern NJ (VNA), can offer 
continuity and seamlessly accommodate 
evolving needs.

• Accept assistance when you begin strug-
gling with essential tasks. It can extend your 
ability to live independently. Also, the home-
bound often experience social isolation and 
home care workers can provide companion-
ship and encouragement.

If you’re already over age 65, or a care-
giver for an elderly loved one, and cannot 
afford home care, reach out to the VNA at 
vnannj.org or call 1-800-WE VISIT. A rep-
resentative can help to determine eligibil-
ity for free and reduced cost services under 
various state, county and private grants.

VISITING NURSE ASSOCIATION OF NORTHERN NEW JERSEY

Plan ahead for home Care needs

VNA home care helps seniors to thrive and age in place. The nonprofit agency’s services 
also ease the stress of family caregiving for loved ones.
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“KINDERMUSIK CLASSES”

973-467-4688 
276 Morris Ave., Springfield

973-428-0405 
34 Ridgedale Ave., E.  Hanover

AGES 18 MONTHS -7YRS.

CERTIFIED TEACHERS 
Piano, Organ, Keyboard, Voice, Guitar,  

Woodwinds, Brass, Drums, Strings, Accordion 
Suzuki Strings Plus Program

CALDERONE  
SCHOOL OF MUSIC 

NJ Registered Professional School
Private Instruction On All Instruments For All Ages

EST. 1975

Professor Kathleen Calderone is living 
her childhood dream: teaching music!

“It wasn’t a choice, it’s a calling. This 
made my life very easy, because I always 
knew where I was going – never wanted to 
do anything else,” said Calderone of Ha-
nover. Calderone has an extensive back-
ground in music and education: She holds 
degrees and certifications in music educa-
tion, is pursuing her doctoral degree, and 
is an adjunct professor at Kean Universi-
ty in Union.

Holistic Learning
In 1975, she opened the Calderone School 

of Music, which has been located in East 
Hanover since 1979. Between the East Ha-
nover location and the school’s second lo-
cation in Springfield, the Calderone School 
of Music serves about 2,000 students of all 
ages, abilities and musical disciplines.

Because the music school is “strictly an 
educational institution,” with the exception 
of its child Kindermusik Program, prospec-
tive students must first apply to the school 
and be tested for musical ability before be-
ing accepted. When accepting a child, Cal-

derone said she wants to be sure the child is 
ready for the challenge and wants to study 
music and is not forced to study music.

“I’m looking for the whole child to be 
ready, if you think about it, it’s holistic 
learning. Music demands the use of every 
intelligence and every cognitive ability the 
human possesses,” she said.

One of the truly unique aspects of the 
Calderone School of Music is that it is com-
prised of five divisions: Kindermusik, Suzu-
ki Strings, Private Lessons, College Prepa-
ratory, and Professional Development (for 
music teachers).

Through Kindermusik – an internation-
al program offered through the Calderone 
School – music classes are offered to chil-
dren up to age 7. The Calderone School 
is considered a “Maestro” Kindermusik 
school, a level the international music 
company gives to the top 100 Kindermusik 
schools in the world.

Suzuki Strings is for violin students who 
aren’t yet ready for private lessons.

Private lessons are offered to accepted 
students of all ages and abilities, in varied 
instruments and voice.

The College Preparatory division is more 
of an intense program, preparing high 
school students to get accepted into a music 
college and to earn a music degree.

The Professional Development division 
is for professional musicians and those 
who already have a degree in music, to hone 
their skills in a particular area or to main-
tain their teaching licenses.

Pedagogy is at the heart of music educa-
tion at the Calderone School of Music. It’s 
not just about banging on an instrument or 
taking what Calderone refers to as ”enter-
tainment lessons” — it’s about that holistic 
music education Calderone is so committed 
to. Every student who walks through the 
doors of the Calderone School of Music re-
ceives a core curriculum that includes mu-
sic theory, music history and ear training, 
regardless of the instrument being studied.

Calderone said her vision for the school is 
“to provide students with an excellent, com-
prehensive music education.” Her philoso-
phy is to apply that vision to the individual 
student and those ideals, she said, are em-
bodied in the school motto: “The profession-
al school that meets the needs of the individ-

ual student.”

Music Needs Met
The music school’s staff is made up of 

45 full-time and part-time teachers, all of 
whom hold degrees in music and many of 
whom are college music professors.

Divina Arpino, 40, of Boonton Township, 
has a daughter who graduated Calderone 
School of Music and has two children en-
rolled in the school. Arpino, who until re-
cently lived in Florham Park, has a degree 
in music and used to play the saxophone. 
Arpino said she likes the flexibility of what 
the Calderone School offers, as well as the 
quality of teaching.

“It lends itself well to a whole music pic-
ture,” Arpino said. “Everything for me and 
my children has been wonderful...we are all 
getting our music needs met here – equally 
wonderful for kids as well as adults.”

The Calderone School of Music is located at: 34 
Ridgedale Avenue, East Hanover, and can be 
reached by calling (973) 428-0405; and at 256 
Morris Avenue, Springfield, and can be reached by 
calling (973) 467-4688.

In Touch WITh STudenTS, In Tune WITh LearnIng

CALDERONE SCHOOL OF MUSIC
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Matheny, located at 65 Highland Avenue in Peapack, 
exists because of a couple’s dedication and desire to help 
children with disabilities.

When Walter and Marguerite Matheny’s son Chuck 
was born with cerebral palsy in 1941, they quickly re-
alized that the world was unprepared for children with 
special needs. The Mathenys discovered that resources 
to help kids with cerebral palsy were nonexistent at that 
time.

However, their desire to care for their son and others 
like him generated a dream for the future, one where 
people with special needs could be cared for, enjoy en-
riching experiences and reach their highest potential.

In 1946, Walter and Marguerite founded the Matheny 
School.

The school had humble beginnings, with three stu-
dents enrolled including their son Chuck. Classes in-
cluded special physical education, academics, speech 
therapy, and recreation. By the end of 1947, the Matheny 
School’s enrollment had grown to 23 students. At the 
school, students were taught a curriculum similar to 
other children their age, while participating in intense 
physical therapy and developing their skills to help 
them function independently.

In 1950, the Matheny School was incorporated as a 
nonprofit organization. With a rapidly increasing wait-
ing list, Walter and the new board of trustees realized 
that the Matheny School desperately needed to expand. 
A successful fundraising campaign was conducted, al-
lowing the School to purchase 38 acres of land with sev-

eral outbuildings in Peapack, on the grounds of the for-
mer Blair estate.

In the 1970s, Matheny received approval as a spe-
cial hospital from the New Jersey State Department of 
Health. During the next decade, the number of residen-
tial children and adults nearly doubled, and services 
were greatly expanded.

Miles for Matheny, an annual outreach and fundrais-
ing event, began in 1998 as an opportunity for Matheny’s 

children and young adults and the surrounding commu-
nities to mingle for a day of fun and friendship.

Matheny opened several community residences, each 
housing six developmentally disabled adults, in Somer-
set and Warren counties. The homes support Matheny’s 
mission to allow its adult patients to be as independent 
as possible and to become an integral part of the com-
munity.

Two additional homes are slated to open in Far Hills 
this fall.

The Matheny Center of Medicine and Dentistry 
opened in May of 2003. Health care services such as 
dentistry, urology, optometry, gynecology, nutrition-
al services were now offered in one place to both resi-
dents of Matheny and those in the community. An on-
site Seating and Mobility Clinic offers evaluation and 
construction of customized wheelchairs and other de-
vices.

The Matheny of today is a fully accredited hospital 
– a pioneer in providing fully integrated, personalized 
care and education that respects each person’s dignity 
and encourages their highest potential.

Matheny is the only facility in New Jersey that pro-
vides residential health care, a broad spectrum of ther-
apeutic services, rehab and wheelchair technologies, 
onsite education, outpatient care, independent living, 
life enrichment therapies, and facilitated opportunities 
for creative expression in the fine arts.

More information can be found at www.matheny.org, 
or contacting (909) 234-0011 or info@matheny.org.

Matheny’s service reaches across Generations

A classroom teacher and occupational therapist at The 
Matheny School work together to help a student im-
prove her skills.
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Reuther Material Company was 
incorporated in 1927 in Edgewa-
ter by Andrew Reuther and his two 
brothers before being passed down 
to his children, Andrew Reuther and 
Margaret Diehl.

Today, the longtime North Bergen 
company is still owned and operat-
ed by third- and fourth-generation 
family members. In April 2021, Re-
uther opened their second location 
in the Succasunna section of Rox-
bury Township after acquiring R.P. 
Smith & Son.

With nearly a century of experi-
ence, Reuther manufactures, blocks, 
sells and delivers the very best in 
masonry materials.

Reuther Material has been a main-
stay in the building industry for 95 
years. This family-owned and oper-
ated company has created a legacy 
brand for its customers, partners, 
and employees — serving Northern 
and Central New Jersey as well as 
the five boroughs of New York City.

The company now has two loca-
tions, the original in North Bergen 
and the new location at 155 Main St., 

Succasunna.
Aside from a wide array of prod-

uct offerings and great prices, the 
Reuther team focuses on providing 
its customers with value-added ser-
vices, including consultative project 
management support, value engi-
neering specific to projects, on-time 
delivery enhanced by their large 
fleet of trucks, and ongoing educa-
tion and support.

One way the business has changed 
over the century is Reuther now 
works toward selling more sustain-
able building materials.

What has stayed the same? Re-
uther has always believed in a hard 
work ethic and in building relation-
ships with its customers.

Building on its longtime commit-
ment to the community in North 
Bergen, Reuther now supports lo-
cal sports teams and churches in the 
Roxbury area as well.

To learn more, stop by the Suc-
casunna or North Bergen locations, 
visit www.reuthermaterial.com or 
contact (973) 584-4063 or info@re-
uthermaterial.com.

ReutheR MateRial Builds 95 YeaRs of tRust

Reuther Material still operates out of its nearly century-old home on Tonnelle Avenue in North 
Bergen, but customers can also find them today on Main Street in Succasunna.
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MMaaddiissoonn HHiissttoorriiccaall SSoocciieettyy
100th Anniversary

COLLECTING ~ PRESERVING ~ SHARING ~ MADISON HISTORY
P.O. Box 148, Madison, NJ 07940

Located in the Local History Center of the Madison Library
973-377-0722x8

www.madisonnjhistoricalsociety.org
Email: historicalsociety@rosenet.org

MADISON HOUSE HOTEL in 1922

In the late 1960s, the Bacons 
opened a small leather shop in 
Quakertown.

They took in deer hides and made 
leather items. A couple years later 
Dan and Pam opened the Deer Skin 
Shop in New Hope, Pa., crafting and 
selling an expanded leather and 
sheepskin repertoire. After this, 
they opened a shop in New Hope’s 
Peddlers Village, where they be-
gan making jewelry along with the 
sheepskin and leather items.

They opened Made To Order at 
44 Main Street, Clinton, on May 6, 
1978. Made To Order featured jew-
elry, sheepskin clothing, leather 
goods along with many gift items 
and also for a while an art gallery.

A wide selection of distinc-
tive sterling silver, gold and plati-
num jewelry is the foundation for 
their continued success. Expertise 

which has been gained from de-
cades of face-to-face customer rela-
tions, as well as a generous jewelry 
and watch repair service, hand en-
graving and jewelry design, make 
for a loyal and reliable patronage.

Today one will find an imagina-
tive selection of jewelry and gifts, 
including Valina Bridals, Thorsten 
wedding jewelry, Ed Levin jewelry, 
Seiko watches, Spartina handbags, 
The Queen’s Jewels – wine glasses, 
Thymes fragrances, festival wind 
chimes, Kitras art glass, sheepskin 
slippers and Red Mill gifts, to name 
a few.

Visit the store and together your 
design can be brought to life, or in 
other words, Made To Order.

Made To Order is open Tuesday 
through Sunday. For more infor-
mation, call (908) 735-4244 or visit 
www.madetoorder.net.

The Madison Historical Society was found-
ed in 1922 by a group of civic-minded citi-
zens committed to saving one a very histor-
ic structure in Madison, the Madison House 
which stood on the corner of Main Street and 
Waverly Place.

In 1819, Colonel Stephen D. Hunting pur-
chased the original site for a tavern and 
inn. The inn was erected on the site and 
was known over the years as the “Waverly 
House” and the “Madison House.” It served 
as a stagecoach stop for travel between Pau-
lus Hook (now in Jersey City) and Morris-
town.

In 1922, the First National Bank pur-
chased the site and intended to tear down 
the old tavern. A town fundraising effort 
was completed to pay for the cost of moving 
the Tavern to a location further down Main 
Street. After the move took place in 1923, it 
was renamed “Bottle Hill Tavern” and be-
came the home of the Historical Society un-
til the late ‘40s when the Society moved to 
the former Madison Public Library which 
became the Museum of Early Trades and 

Crafts. In 1969, the Society moved to its 
current location in the Madison Public Li-
brary.

For one century, the Society has served 
the Madison community. History informs 
us about who we are, where we came from 
and how we got here. The Historical Soci-
ety’s role is to assist Madisonians to bet-
ter understand the history of the borough 
and its role in the surrounding communi-
ty.

To fulfill that mission, the Society as-
sembles, records and preserves all mat-
ters of historical interest concerning Mad-
ison and its residents. Since its inception, 
the Society has organized a significant col-
lection of historical documents, maps and 
photographs which will eventually be put 
on display when the Madison Historical Mu-
seum opens.

In January 2022, the Society announced 
that it would be opening a history muse-
um located in the Hartley Dodge Memorial, 
which will be a great way to begin the next 
100 years!

Madison Historical society 
celebrates 100 years

tHe Perfect Gift:  
 ‘Made to order’
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Jessica Walker had a dream as a teen-
ager: to build a successful salon and spa 
in Bernardsville.

Walker started her business in 1997 
at the tender age of 19, and with vision, 
hard work and an entrepreneurial spir-
it, she has grown the business from one 
salon employing four staff to a full-ser-
vice beauty and wellness enterprise 
employing approximately 70 people 
across four locations.

With locations in Bernardsville, 
Basking Ridge and Mendham, Walker 
has achieved her dream over 25 years 
by employing aestheticians, cosmetol-
ogists, doctors, and business and sup-
port staff at J Walker Salon Group. 
Most recently, Jessica launched her 
own skincare brand which is available 
in-store and online.

The Bernardsville News  talked to 
Walker about her success, building a 
business, and giving back.

• What were your early influences and 
why?

My earliest influences came from my 
parents—in particular, my father. There 
were so many lessons I learned from him 
growing up. He had an incredible work 
ethic and has inspired me to achieve 
things I never thought were possible. I 
grew up in a family business and my 
parents allowed me to work alongside 
them even as a young girl! I was fasci-
nated by watching my father conduct 
business and negotiate business deals. 
I didn’t realize it, but I was learning.

My father always said that “giv-
ing up was not an option.” He was an 
amazing self-starter, guide and teach-
er. He instilled in me a belief that by 
using whatever resources we have, we 
can create opportunities to connect 
and influence others—perhaps even 
change the world. He taught me to do 
the right thing when no one was watch-
ing. I learned from him that believing 
in yourself first is the key to living a 
successful, fulfilled, and happy life. 
You can make money or excuses, but 
you can’t do both. Today my daily man-
tra, thanks to my dad, is – “Get up, get 
dressed, and show up.”

• What career accomplishments are 
you most proud of and why?

I am most proud of where J Walker 
Salon Group is today and how far we’ve 
come since I first started my business 
at age nineteen. At that time, I had lit-
tle by way of capital, but I did possess a 
burning desire to succeed and convince 
skeptics that I could become a success-
ful businesswoman. Fast-forward twen-
ty-five years…I’ve come from owning 
one small salon employing four people to 
becoming the proud owner of three thriv-
ing salons/spas, along with a full-ser-
vice wellness center and bridal and spe-

cial occasions division. I also launched 
my own signature skincare brand which 
is available in-store and online. The path 
wasn’t always a straight one, and I en-
countered many setbacks and challeng-
es, but I believed in myself and learned 
to feel comfortable while being uncom-
fortable. That’s how I grew personally 
and professionally.

I’m also proud of the workplace I have 
created and a company culture that em-
powers my staff to achieve their goals 
on their own terms. This is made possi-
ble by offering robust continuing educa-
tion and a flexible workplace. The work-

life balance is greatly beneficial to people 
seeking to “have it all” in terms of career 
and family.

• Why is community service important 
to you?

Giving shouldn’t be an afterthought, 
but a foundation. Giving back has al-
ways been part of my personal life and 
a core component of the J Walker Salon 
Group philosophy. Our team is motivat-
ed by more than hair, makeup, or aes-
thetics…we use our talents and skills 
to support so many charitable causes. I 
have supported countless organizations 
over the years, but the organizations I 
have been most active with are Heart-
works and Diva for a Day. I serve on the 
Boards of both organizations and offer 
generous in-kind services and donations 
as well as business advice as an entre-
preneur and long-time business owner.

• How does your company tagline help 
change the way people see beauty?

One of my goals is to change the 
way see beauty. Our company tagline, 
“When your outer looks good, your in-
ner feels better,” is a philosophy that 
captures our viewpoint. I believe that 
we have a platform to work closely with 
people to create confidence, happiness 
and special moments. This was espe-
cially apparent following the pandem-
ic. Our clients were so excited to come 
back to us to help them look and feel 
their best as they re-entered the work-
place and their daily lives.

J Walker Salon Group Timeline
1997 Business opens as Plaza Hair 

Studio in Bernardsville
1999 Wedding and events division is 

established
2002 Business relocates to 111 Mor-

ristown Road and expands with two 
levels

2015 Business rebrands from Plaza 
Hair Studio to J Walker Salon and Spa

2017 Second salon opens in Basking 
Ridge

2018 Wellness Center and MedSpa 
opens in Bernardsville next door to 
salon

2019 Third salon opens in Mendham.

J. Walker Salon Group 
CelebrateS 25 YearS in buSineSS

Photo by Monika de Myer

Jessica Walker, founder of J. Walker Salon Group, looks back on her career so far.
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Nothing beats experience and great cus-
tomer service. Now in its seventh decade of 
catering to its customers, Orange Carpet & 
Wood Gallery in Ledgewood has both quali-
ties in spades.

Family-owned and operated since 1947, 
the business knows the flooring and carpet-
ing trade inside and out. Whether you are 
looking to upgrade your home or your busi-
ness, Orange Carpet & Wood Gallery is here 
for you.

Its spacious showroom is stocked with 
many different carpet, wood and laminate 
styles to choose from, and its design-orient-
ed staff can guide you every step of the way.

Orange Carpet was originally started in 
1947 by George and Gloria Speck in Orange, 
before moving to the Dover area. It was then 
sold to the present owners 34 years ago.

Sixteen years ago, the family-run busi-
ness moved to its current home at 470 Route 
10 West in Ledgewood.

The company makes a point to give back 
to the community.

Orange Carpet & Wood Gallery supports 
Randolph cheerleaders, numerous local 
tricky trays, Roxbury Rebels Travel Soft-
ball, and Roxbury High School and elemen-
tary school sports teams.

The business has grown in a number of 
ways over the years.

Presently, the showroom has increased 
its inventory with many new styles of the 
most popular flooring selections and a large 
selection of remnants.

But much has stayed the same as well, as 
Orange Carpet & Wood Gallery continues to 
provide quality customer service in both its 
sales department and installation.

To learn more, stop in at 470 Route 10 
West, Ledgewood, call (973) 584-5300, or 
email marybeth@orangecarpet.net.

Customers may also visit succasunna.ab-
beycarpet.com or orange-carpet.com.

75 Years of service at  
orange carpet & Wood gallerY

From their home to yours, Orange Carpet & Wood Gallery is there to serve you.
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Located on the site of a former farm and 
cow barn on Pocono Road in Denville, The 
Thrift Barns of Morris County, a nonprof-
it volunteer-run organization, now thrives 
using the same barn structures built for the 
livestock in the late 1800s.

In operation now for 30 years and made 
up of the Book Barn and the Bargain Barn, 
the Thrift Barns of Morris County was es-
tablished as a nonprofit in 2015 when St. 
Clare’s Hospital and the farm and barns 
were sold. The organization is under the di-
rection of President Leonard DiMenna and 
has donated nearly $1 million to numerous 
local organizations during the timeframe.

Among the groups benefiting from the 
contributions are: 10 local food banks, mis-
sions, and food pantries serving the Morris 
County area, the Denville Police Depart-
ment, Denville Social Services and Denville 
Rescue and Recovery and Fire Department. 
The public agencies have cumulatively re-

ceived tens of thousands of dollars in dona-
tions from the organization.

Other organizations receiving $5,000 and 
more in past years include Joey Bella Me-
morial Fund, Wounded Warriors, Amer-
ican Legion, VFW, Roots and Wings, Rise 
Up, Eleventh Hour Rescue, and Celebrate 
the Children, which received $8,000 for a 
new playground.

“We try to keep our donations local, help-
ing out food pantries and other nonprofits,” 
the organization states. “Every year we 
proudly donate to the Joey Bella Memorial 
Fund. We have donated over $1 million so 
far to 28 organizations. This is possible be-
cause of our volunteers.”

The Thrift Barns was originally operated 
as the Corral in 1953 and run by St. Clare’s 
Hospital Auxiliary, which was organized 
and sponsored by the Sisters of Sorrowful 
Mother. Joining the Bargain Barn volun-
teers in 2006 were the volunteers from The 

Castaways, a Boonton thrift shop operated 
by Riverside Hospital.

The Book Barn currently houses more 
than 200,000 used hardcover and paper-
back books plus many children’s books. 
The Book Barn also hosts book signings by 
local authors, a special Teachers Room of-
fering classroom bargains, and CDs, DVDs, 
and LPs, magazines, toys and puzzles as 
well as a large year-round Christmas Shop.

“We have expanded the variety of books 
we carry, and the Bargain Barn has a wide 
selection, from clothes to dishes and be-
yond,” the organization states.

The Bargain Barn began as a way to raise 
money for St. Clare’s Foundation. The Bar-
gain Barn has a wide variety of antique and 
costume jewelry, men’s and women’s cloth-
ing and accessories, a framed picture gal-
lery, household items, and unique and ex-
ceptional gifts. In 2018 The Thrift Barns 
was awarded the “Key to the City” of Den-

ville for its support.
While the Thrift Barns have grown, 

much has stayed the same, including their 
loyal customer base.

“We are local and many people have 
shopped with us for years. They are like 
family to us,” the organization states.

The Book Barn is open from 9 a.m. to 
5 p.m. Wednesdays and Thursdays, and 
9 a.m. to 1 p.m. Saturdays. The Bargain 
Barn is open 9:30 a.m. to 2 p.m. Tuesdays, 
9:30 a.m. to 5 p.m. Wednesdays and Thurs-
days, and 9:30 a.m. to 1 p.m. Saturdays. Do-
nations are accepted during normal busi-
ness hours.

The Thrift Barns are willing to help will 
all donations and happy to answer any 
questions.

Find the Thrift Barns of Morris County 
at 18 Pocono Road, Denville.

Call the Book Barn at (973) 625-6411, or 
the Bargain Barn at (973) 625-6093.

ThrifT Barns Offer BOTh 
Bargains and BOunTy
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Looking Back...
Legend of Watchung Mural

Morristown - Lyceum, South-Street C. 1895

Basking Ridge C. 1909

Lake Hopatcong - Bertrand Island Park

Wheelmen, Chatham

Madison - Main Street

Clinton - Main Street looking East from Blufffff

Mendham-Morristown Stage, C. 1895-1



Thursday, October 20, 2022   PAGE 13newjerseyhills.com Now & TheN

In an industry populated by impersonal 
chain stores, All American Floors in Rock-
away is a family-owned and operated busi-
ness with more than 30 years of experience.

Owned by Kelly and Jim Doris, All Amer-
ican Floors proudly carries a complete line 
of floor covering products from the world’s 
leading manufacturers, offering affordable 
and creative solutions for every flooring 
challenge.

The Doris family enjoys demonstrating 
to customers the distinctive difference be-
tween their business and the ordinary big-
box flooring stores, and take pleasure in as-
sisting customers personally.

All American Floors moved from its old 
location in the center of Rockaway to its 
new home in the McWilliams Technical 
Park, 385 Franklin Ave., Rockaway, seven 
years ago.

“We grew out of our old showroom and 
required more office and floor space,” the 
Dorises say. “A bonus is our current loca-
tion’s warehouse is attached to our show-
room and offices, which makes things 
run more efficiently for inventory and 

A FAmily Feel At All AmericAn Floors

See the difference at All American Floors in Rockaway.
PLEASE SEE ALL AMERICAN, PAGE 14
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Serving 
the Community
with Excellence

since 1986
• Complete Auto Repair

• Light Duty Truck Repair
• Tire Sales & Repair

• Digital Wheel Alignment
• State Inspection

1905 Long Hill Road, Millington, NJ

Quality Technicians Means Quality Service! 
Call 908-647-7984 •  www.longhillauto.com

YOU CAN’T BUY

PEACE OF MIND, 
BUT WE’LL THROW

IT IN FOR FREE

BOB ARLOTTA, OWNER, AWARDED ASE TECHNICIAN OF THE YEAR 2001, 2002, 2003, 2004, 
2005, 2006, 2007 & 2008 • 2001 - 2008 “THE MOST CONSECUTIVE WINS”

Long Hill
Auto Service
Long Hill

Auto Service
1993 - When Bill Oley retired, the Citgo

pumps were removed and Long Hill Auto took
over the entire building.

In the 1930’s, Ford made
Trimmer & Haas, 
a Ford dealer - new 
vehicles were transported
by train and prepped 
and sold from this 
establishment.

installation.”
The company is always looking to give back 

to the community.
All American Floors donates to the Habitat 

for Humanity ReStore in Randolph and works 
with local organizations that help families in 
need of household items like area rugs.

As Jim Doris is a military veteran, the com-
pany is also a proud participant of Operation 
Give Back.

The demand for quality flooring with ex-
pert installation has always been a constant 
in the industry.

However, in the last few years, the fami-
ly has noticed an increased interest in sup-
porting local businesses compared to big box 
stores.

“We welcome that change, and are proud to 
be able to provide friendly, quality service,” 
the Dorises say. “We have also expanded our 
showroom to accommodate more products to 
offer our customers.”

Residents are invited to see the difference 
themselves by visiting the showroom at 385 
Franklin Ave., Unit M, in Rockaway.

To learn more, visit www.allamerican-
floorsnj.com, call (973) 784-3324 or contact 
sales@allamericanfloorsnj.com and floorguy-
jim@aol.com.

ALL AMERICAN 
FROM PAGE 13

With an air of whimsy and 
a unique artistic vibe, Heart-
Strings, located at 10 Main 
Street in Clinton, features an 
eclectic mix of jewelry, gifts, 
women’s and children’s ap-
parel, vintage items and ev-
erything “magical.”

In 1976, Carol Beder opened 
her store on Main Street, 
which was then called “The 
Quaker Mouse.” She moved 
three more times, at which 
point she changed the name 
of her store to HeartStrings.

In 2003, a fire claimed Heart-
Strings and two other build-
ings. Within two months, Car-
ol reopened HeartStrings on 
East Main Street until the oth-
er building was rebuilt. She 
moved back to Main Street 
in 2004. The merchants and 
community rallied around as 
she started once again, which 

made her realize how import-
ant the business and Clinton 
was to her.

Carol has been a member of 
The Clinton Guild since 1976, 
working with the other mer-
chants to bring numerous fes-
tivities to town, which has 
made Clinton what it is today.

“ M y  j o u r n e y  h a s  b e e n 
amazing, raising a family, 
and also building one in Clin-
ton,” she said. “There really 
is nowhere else I would want 
to have a shop or live. Clinton 
is a very special place.”

Stop by 10 Main Street Clin-
ton and browse HeartStrings’ 
unique treasures or  visit 
them online at www.heartstr-
ingslifestyle.net.

HeartStrings is open seven 
days a week, with later hours 
on Thursdays. For more in-
formation, call (908)735–4020.

Vintage treasures, Jewelry, 
Furnishings and More at heartstrings

HeartStrings Owner and Founder Carol Beder has made 
Clinton her shop’s home for some 45 years.
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Dickens Days • November 17th 
 

Holly Trail • November 17th 
 

Madison Home for Holidays 
November 17th 

 
Roxbury Home for Holidays 

November 17th 
 

Holly Days • November 24th 
 

Holiday Gift Wrap • November 24th 
 

Elegant Lifestyles Magazine 
December 1st 

New Jersey Hil ls  Media Group 
The Bernardsville News • Observer Tribune • Echoes-Sentinel • Hunterdon Review 

Randolph Reporter • Roxbury Register • Mt. Olive Chronicle • Madison Eagle 
Chatham Courier • Florham Park Eagle • Hanover Eagle 

 Morris NewsBee • The Citizen 

Contact Your Account Representative Today AT  
(908) 766-3900

www.newjerseyhills.com

SERVING OUR COMMUNITIES  
FOR OVER 100 YEARS 

Let us help you celebrate  
the holiday season!

UpcomingHoliday 
Special Sections

Long Hill Auto Service Center opened 
its doors in 1986. While many aspects 
of the business of repairing and main-
taining automobiles has drastically 
changed over the years, a few things 
have stayed the same.

“The first thing we try to do is to 
make it easy for people to get their re-
pairs done. We know that it’s not an 
easy thing to do to drop off your car 
and be without it,” says owner Bob Ar-
lotta. “Our main priority is to make 
it easy for people to get their repairs 
done. We try to make it as pain-free as 
it can be.”

Whether it’s picking up or dropping 
off a vehicle at an owner’s home, or 
giving customers a lift to their desti-
nation, Arlotta says the shop’s success 
owes much to its longtime commit-
ment to its customers. The shop stays 
open 12 hours per day, six days a week, 
in an effort to give customers as much 
scheduling flexibility as possible.

And great customer service is just 
the starting point. In the past, the auto 
repair industry focused mainly on me-
chanics who were well-versed in me-
chanical issues, such as brakes and 
tires. But as automobiles became in-
creasingly reliant on electronics, com-
puters and technology, Long Hill Auto 
has made a commitment to staying up-
to-date on the latest technology and in-
formation, with mandatory monthly 

training sessions for all its employees.
The shop’s focus on its surrounding 

community has also helped to establish 
its reputation as a friendly and reliable 
business.

Long Hill Auto sponsors and partic-
ipates in many community events and 
activities, including acting as a food 
collection site for the Shrine of St. Jo-
seph Food Drive and a variety of other 
Long Hill Chamber of Commerce events 
and programs. The business is very in-
volved in Millington Downtown Day, 
donating its facility, electricity, water 
and parking lot space for the popular 
annual community gathering.

In the past, the business has also 
hosted local Girl Scouts working to-
wards earning their Car Care Badges. 
Shop employees taught the girls how 
to change a tire, fix a flat, jump start a 
dead car battery and more.

A free air pump and free car vacu-
um are available in front of the shop 
for anyone who needs them. In addi-
tion, smart car drivers running low on 
a charge can pull up and plug in at no 
cost. “We try to please everybody as 
much as we can. I think that goes a long 
way,” Arlotta said.

Long Hill Auto Service Center is lo-
cated at 1905 Long Hill Road, in Mill-
ington. Reach them at longhillauto@
aol.com or (908) 647-7984 or visit long-
hillauto.com.

36 Years of excellence 
at long Hill auto

For 36 years, Long Hill Auto has gone above and beyond for its customers and the 
community.
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