Uh-oh —
Dividend Cut

I saw that LyondellBasell

Industries recently cut its
quarterly dividend in half. Why
would it do that? — S.N., West
Palm Beach, Florida

LyondellBasell Industries

is a petrochemical com-
pany that has been struggling
recently. Its annual revenue
dropped from over $50 billion
in 2022 to around $30 billion
recently — with net income
turning into net losses.

It’s worth noting that it’s in a
cyclical industry, so periods of
boom and bust are to be expected.
Dow (the chemical company, not
the index) also halved its dividend,
back in July. Companies hate cut-
ting dividends, as it disappoints
investors and doesn’t inspire confi-
dence, yet they will sometimes do
so0 to save money and bolster their
financial health.

These cuts are a reminder that
well-respected companies can fall
on tough times and that dividends
don’t always grow. Most dividend-
paying companies try hard to not
have to shrink their payouts, and
many have built long streaks of
consecutive annual increases.
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What are some good books
on the history of the stock
market? — V.T,, Bay City, Michigan

There are many. “Learn

to Earn” by Peter Lynch
(Simon & Schuster, $19) offers a
concise review. “Devil Take the
Hindmost: A History of Finan-
cial Speculation” by Edward
Chancellor (Plume, $20) offers
a broad review of historical fol-
lies, while Peter Bernstein’s
“Capital Ideas: The Improbable
Origins of Modern Wall Street”
(Wiley, $23) is more academic.
You might also check out “Boom
and Bust: A Global History of
Financial Bubbles” by William
Quinn and John D. Turner (Cam-
bridge University Press, $22)
and “A History of the United
States in Five Crashes: Stock
Market Meltdowns That Defined
a Nation” by Scott Nations (Wil-
liam Morrow, $19).

Want more information about stocks?
Send us an email to foolnews@fool.com.
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Sometimes You
Need a Pro

Most of us would rather use a
professional’s services than do it
ourselves when it comes to filling
a cavity, replacing a carburetor or
installing a water heater. We may
feel the same about many financial
matters, too.

It’s often smart to consult a
financial professional for guidance
regarding saving, investing and plan-
ning for retirement. Many pros offer
free initial consultations, and even if
you end up paying what seems like a
steep bill, the benefits you reap may
far outstrip it.

It can be especially valuable to
consult a pro at certain points in our
lives, such as marriage, divorce, a
home purchase, the births of children,
paying for college or the death of par-
ents. Good advisers can help you pre-
pare for and/or deal with such events
in ways that can minimize headaches
and save you money.

They can also help you save and
invest for retirement, deal with
retirement accounts when you
change jobs, avoid or minimize
estate taxes, advise you on insurance

you may need (such as disability,
long-term care and umbrella) and
maximize your ability to care for
those who depend on you, such as
children or elderly parents.

Most people are not well-
equipped to handle all of those
issues on their own, so don’t feel
sheepish about seeking advice
and help. Know that while some
advisers will charge a percentage
of your assets, others will charge
a flat fee, which could be several
hundred dollars or more. We favor
fee-only advisers (rather than those
who collect commissions for selling
you financial products) and advis-
ers who are “fiduciaries,” meaning
they’re required to put your best
interests first.

You can find a fee-only adviser
near you at NAPFA.org or Garrett-
PlanningNetwork.com. A Certified
Financial Planner (CFP) near you
can be found via LetsMakeAPlan.
org. At sites such as Investor.gov/
protect-your-investments and
CFP.net/verify-a-cfp-professional,
you can check many advisers’
records, verifying credentials and
looking for red flags such as disci-
plinary actions.

You may sleep better having con-
sulted a trustworthy financial adviser.

Name That Company

| trace my roots back to 1903,
when several fellows in Milwau-
kee, Wisconsin, built a motor-
</ cycle and founded me. They soon

built some factories (helped by

a $170 loan from an uncle) and
began selling to the public. | was
the first motorcycle brand to spon-
sor a racing team. | supplied more
than 20,000 motorcycles to the U.S.
military in World War I. My market value
was recently near $2.3 billion, and my
models have borne names such as Pan-
head, Softail, Fat Boy, Road King and Low
Rider. My ticker symbol is what you might

call a pig. Who am 1?

Think you know the answer? We'll announce it in next week’s edition.
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Sold Nvidia
Too Soon

My not-so-smart investment was
buying 200 shares of Nvidia in
2016 at $45 and then selling at $63
after four months, thinking it was
due to drop back down after rising
so quickly. I didn’t get back into it
until January 2025! — D.R., North
Royalton, Ohio

The Fool Responds: Ouch.
There have been two stock splits
since your initial purchase, which
would have shrunk your “cost
basis” (purchase price, for tax
purposes) to about $1.13 per
share. With shares recently around
$180 apiece, you would have
enjoyed a 158-fold increase in
your investment had you held on.
But only hindsight is 20/20. If
you’d lost faith in the company,
selling would have been prudent.
It’s often best to just hang on,
though, if you’re merely expecting
a pullback in a stock’s price; the
best performers will keep growing
and reaching new highs over years
or decades, despite occasional
pullbacks.

You did well to get back into
Nvidia in January 2025. If you did
so at the beginning of that month,
you’ve already seen your shares
grow by more than 32%. Remem-
ber to keep looking forward, not
back. As long as you see a rosy
future for Nvidia, hang on.

(Do you have a smart or regret-
table investment move to share
with us? Email it to TMFShare@
fool.com.)

Motley Fool Goes Mobile!

! E Get investing advice
and information on
the go, now FREE on
Android and iPhone.

The Motley Fool Take

An Undervalued
Titan

Amazon.com (Nasdaq: AMZN) is
a relentless innovator that has greatly
benefited long-term shareholders. Its
dominance in e-commerce and its
growing revenue streams in advertis-
ing and cloud computing provide
multiple ways for the company to
increase the value of your investment
over time.

Amazon’s online retail business
has a durable competitive advantage
built on its extensive infrastructure and
same-day delivery to customers in cit-
ies across the U.S. While other large
retailers have escalated their e-com-
merce game in recent years, Amazon
continues to stay a step ahead. In the
fourth-quarter earnings release, man-
agement noted that in 2025 its Rufus
Al-powered shopping assistant was
used by more than 300 million cus-
tomers and helped generate nearly $12
billion in incremental annualized sales.

Adding to its e-commerce advan-
tages, the company’s large customer
base has turned into an advertising
magnet. As more brands shift their ad
spending to digital platforms, Amazon
is clearly positioned to benefit.

In the fourth quarter, Amazon Web
Services (AWS) revenue rose 24%
year over year, and the segment gener-
ated roughly half of the company’s
total profits. The cloud computing
platform is Amazon’s Al growth
engine.

An investment in Amazon should
lead to compounding returns for
years to come. (The Motley Fool
owns shares of and recommends
Amazon.com.)
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LAST WEEK'S TRIVIA ANSWER

| trace my roots way back to 1792, when the Insurance Company of
North America debuted in Philadelphia. Meanwhile, the Connecticut
General Life Insurance Company was formed in 1865; eventually the
two businesses joined forces in 1982, forming me. Today, with a recent
market value near $76 billion, I'm a major health insurer and pharmacy
benefit manager, under my own name and that of Evernorth Health Ser-
vices. Based in Bloomfield, Connecticut, | rake in more than $260 billion
in annual revenue and employ more than 70,000 people. | boast more
than 185 million customer relationships. Who am 1? (Answer: Cigna)
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financial advice.

Want to Invest? Email us at foolnews@fool.com, and we’ll send
you some tips to start investing. Sorry, we can’t provide individual
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