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ALL USED HAY TOOLS OVER 25K
NO INTEREST UNTIL NEXT JUNE

A world of experience with MASSEY FERGUSON working for you!

New - Global Series!! Tested Around The World

In stock - more coming!

TRACTORS

Was/Now

MF 1736, 16, ROPS, 4WD, 60 hrs, 36 hp Mitsubishi, hydro

$33,250/$28,140
0% DOWN up to 84 mnths oac’

MF 1736, ‘15, cab, 4WD, 13 demo hrs, 36 hp, Mitsubishi, hydro .......... SOL:

........................ $41,800/$37,150

MF GC1715, 17,10 demo hrs, 24 hp eng

0% DOWN up to 84 mnths oac’
$15,322/ $14,300

0% DOWN up to 84 mnths oac’

$37,500/ $29,300

MF 1742, ‘15, hydro, ROPS, loader, 42 hp, 124 hrs

0% DOWN up to 84 mnths oac’

MF 2705E 4WD, ROPS, 10 hrs, “16, 48 eng hp, hydro, loader

$38,408/ $31,450

0% DOWN up to 84 mnths oac’

MF 4607M, 16, 38 demo hrs, 56 hp,4WD, ROPS, loader,

$50,350/ $45,549

MF 4610 M, 16, 130 demo hrs, 80 hp, 4WD, cab, loader

10% dwn/0% 60 mos;$680 mo.
$71,763/$65,400

MF 7622 CVT PREMIUM PFA, 165 hp, duals, 800 hrs
MF 7726, 195 hp, Dyna-6 duals, 223 hrs, loader.

USED TRACTORS

NH TV145 '05, bi-directional, loader/bucket, 9600 hrs, dual hydrs & 3pt

both ends, aux hyd pump $49,000
Case/David Brown 990, 53 hp, ‘72, 3 pt, PTO, 1 remote,

consigned $3,950
Oliver 1650, gas, ‘69, 3750 hrs, 67 hp, 18 5P ........ccvvvvvrniririricns $7,400
JD 2510 Row Crop, ‘68, 54 hp dsl, Dual 340 loader,

pto pump $10,800
New Holland 2120 4WD, ‘98, 1470 hrs, loader,

34 PTO hp
MF 1240 Tractor 4WD, ‘98, 25hp, Idr, 1590 hrs,

ic Special
IH Hydro 70 tractor, cab, 2WD, ‘75, 69 hp, dsl
IH 3688 tractor, 2WD, cab, 113 pto hp, dual pto, 1800 hr
IH 1086 Tractor,113hp,reblt eng, cab, 2wd, 3 remotes....
JD 4010, 62, 5263 hrs, 90 hp, cab, 3 pt 540 PTO, consign ..
Case 2090, ‘83, 108 hp, 6300 hrs, cab w/air, Case Idr
JD 4440, ‘80, 11K hrs, power shift, 2WD
Farmhand 258 loader, 130 hp

$18,900
JD 7420,'03, 115 hp, mwd, 7800hrs, new frt tires, JD741 Idr/grapple $63,900
JD 7520, 04, 125 hp, mfwd, 5695 hr, good rubber, JD741 Idr/grapple. $65,900

10% dwn/0% mo.60mo;$680 mo.

. $203,250/ $145,000/SAVE $58,000
. $277,260/ $197,260/SAVE $80,000

Challenger MT515D, *14, 115 hp, mfwd, 1235 hr, 16spd trans, extended USED SQUARE BALER & STACKERS

GREAT PRICES
ON QUALIFIED
CERTIFIED
PREOWNED
EQUIPMENT
2.4%/36MO.

MF WR9870, ‘16, 150 hr,
9195-16’ razorbar hdr, elec

swathboard, hi-capacity hydr, :
GPS ready, 1 yr CPO warranty, |
Sale Price $145,000 i
Add C3000 monitor & GPS +
$5000, LIKE NEW

HAY:

SWATHERS Was/Now
MF UNITS-1.9%FINANCING 36 MOS

MF WR9870, ‘16, 135 hrs, 6.6L, 225 hp w/9195 Twin Max disc head............ccovrvvierrirviniirenns $198,427/$164,795

MF WR9860 ‘16, 113 hrs, 4.9L, 195 hp w/13’ razor bar head $167,500/$127,500

MF WR9860 ‘17, 16 hrs, 4.9L, 195 hp w/16” 9195 razor bar head $173,950/$150,750

MF WR9860 ‘17, 21 hrs, 4.9L, 195 hp w/16” 9183 13’ razor bar head..............ccccoevvcvrinrinnce $169,750/$150,750
MACDON SWATHER UNITS “LAST OF THE TIER 3 UNITS! NO DEF!”
Mac Don M150, ‘10, 1705 hrs, new 13’ R85 disc head, 4.5L Cummins, 140 hp $95,000/ $85,000

MacDon M205, ‘15, 8 hrs, 16" R85 disc head, 6-7L Cummins, 230 hp.. .$157,000/$137,000
MacDon M1170, ‘17, 360 hrs, Cummins 173 hp, R113 rotary disc hd 13 .$219,500/$159,500

BALERS Was/Now
MF2956 6x5 round baler, 1000 bales, net wrap, wide pickup,

large fl ion tires. $55,800 Plus 0%36 mo.
MF 2250 Baler, ‘17 carryover unit. 3x3 big bale, C1000 monitor, flat chute $128,565
MF 2270 Baler, ‘17 carryover unit 3x4 big bale, C2100 monitor, roller chute. $160,095

MF 2270 Baler, ‘15 used w/warrant ,17-19K. $99,000/Pius 2.49%/36mo

war. Loader ready, Extra sharp! $81,000 1 346, 14x18 baler, 75’ APProX , GOOT USEADIE w.rrvrvrrrrrrn $6,900
Quickie loader mounted on MT515D add.............ccoocereeevvvvvveernnnen. $10,000 p 346, 1418 baler, good $7,250
AGCO Allis 8765 '98, mfwd, cab 85 hp, clean 1 owner.................. $26,500 Jp 216 sm sq baler 16x18 $1450
MF 3075 PFA, ‘94, w/ Westendorf TA45 Idr, new front tires, Hesston/NI 7215, inline baler 14x18, ‘05, low bales,

86 hp, 7K hrs. $28,500 sharp, recond $16,900

MF 6270, MFD, ‘00, 104 hp, 3478 hrs, 32 spd p shuttle,

West loader, speer, joystick

MF 1839 small square baler, ‘09, 14x18, wiring tie ProAG HDSR .$12,900

$49,500 Hesston 4790, 3x4 baler, 75K bales, recond................ccoocvvvvinnnnns $34,900

Kubota M135X 4WD, ‘13, 100 hp, 1401 hrs, Kubota Idr ..
MF 6465 4WD, ‘06, 6300 hrs, cab w/ air, 100 hp

4 remotes, 125 HP

...$67,900 MF 4790, ‘06, 23K bales, recond, new monitor, moisture tester,

..$62,500 consign $47,900
MF 7485, ‘08, 3585 hrs, 4WD, Dyna CVT, 975 MF loader, MF 2170, ‘07, 3x4 baler, 44K bales, single axle, recond.................. $65,900
stes. ' ' ' ' $89,500 MF 2190 4x4 baler, ‘11, 20k bales, exc cond w/ AC25 accumulator ‘16,
‘ " consign $99,000
MF 7622 Deluxe PFA, “13, 165 hp 1555 hrs CVT, cab & front endq;119 000 Hesston MF 2170, -11. 2K bales, tandem axle recond.
g ready to go $89,500

suspension, very sharp

MF 8160 PFA, 95, 180 hp, 560 hr, 32 spd Dyna shift/shuttle,

consigned

Hesston/MF 2170, ‘12, 29K bales only!
$39,000

MF 8690, '12, 290hp, mfwd 1630 hr, CVT hi spd trans, 5 remotes 46 gpm,
Xenon wk lights, rear duals, front duals available......................... $164,900

CHURCHILL EQUIPMENT

800-488-3753 ¢ 7150 Churchill Rd ¢ Manhattan, MT ¢ 406-282-7252 * More inventory at www.churchillequipment.co

Case/IH 8575, 3x3 big baler, unknown bales,00.
Hesston 4920 accumulator (CIH 8581), .....
Ground Drive bale loader, for truck or flat bed
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Get to Know Your BANKER

f you don't have a good banker on your side, your farm might not be getting the
most out of its finances and loan opportunities. Your banking institution is your
partner in making sure funds are available for new equipment, infrastructure, staff

and repairs.

Without a clear understanding
of what your bank can and cannot
do, you can compromise the overall
financial health and future of your
farming operation.

COMMUNICATING WITH
YOUR BANK

Setting up regular meetings with
your banker is an important step
in keeping lines of communication
open. Initial meetings with your
bank should include setting up a
road map for success.

As the relationship progresses,
the financial reports you provide
your banker will serve as the cornerstone
for future loans and transactional support.
These reports include balance sheets, income
statements and budgets. Once the banker
reviews these pieces, he or she can offer
pertinent solutions to your financial questions.

A CONSISTENT RELATIONSHIP

When it comes to finding the right banker,
you're looking for consistency. An ideal partner
is one who is consistent and clear about
lending practices.

Farming can be an unpredictable endeavor,
given the elements that are ultimately out of
the farmer’s control. Finding a banker who is
practical with a robust understanding of the
agricultural industry — and all of its quirks
— will help you survive hardships, overcome
challenges and react to opportunities for
growth.

4 | AG DIGEST | SPRING 2018

HOW TO FIND THE RIGHT BANK

Not every lender will necessarily be the
right fit when it comes to financing your farm.
When looking for the right partner, there are a
few key questions to ask yourself:
¢ Is the bank comfortable with agricultural
loans?

* Does the bank have the ability and size to
finance your operation?

* Do other farming operations you know use
this bank? In other words, does it have a track
record of serving agricultural professionals?

* Does the staff seemingly have the knowledge,
background and experience to meet your
financing needs?

* Do you feel confident the bank will stick
with you when challenges arise, including low
commodity prices or serious drought?

Once you feel confident in answering “yes”
to all of these questions, it might be the right
time to enter into an engagement with your
new lending partner.
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Gettmg the Best Pmce for Producers

Headwaters Livestock, holds cattle sales every Monday and horse sales as
announced. Special feeder, stock cow and sheep sales are hosted in season.

Visit our website at www.headwaterslivestock.com

to view our upcoming schedule
or contact us today to get your auction started!

25 Wheatland Road, Three Forks, MT 59752
Phone: 406-285-0502 Toll Free: 1-877-917-COWS
www.headwaterslivestock.com

Real Estate with Honesty, Integrity and Personal Service!
Your Agriculture Connection!

(0 United PEDE and Associates
Patti Davis, Broker/O

OUNTTY oy o7iisar paisssommatoom

Real Estate www.PEDEandAssociates.com
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Rebuilding After a DISASTER

f you have been farming long enough, you likely have been impacted by a weather-
related disaster. Rising floods, raging wildfires and crippling droughts can make or
break your farm production — as well as put your livestock and facilities in harm's way.

The effects of these types of disasters
are not just financial, but emotional and
psychological as well. Overcoming a crisis
requires strong partnerships with your staff,
vendors and lending officers, to name a few.

EMERGENCY LOANS

The United States Department of
Agriculture’s Farm Service Agency provides
assistance for natural disaster losses resulting
from drought, flood, fire, freeze, tornadoes,
pest infestation and other calamities.

Some of these loan programs include the
Livestock Forage Program, Livestock Indemnity
Program, Emergency Assistance for Livestock,
Honeybees and Farm-Raised Fish, and the Tree
Assistance Program.

Check out www.fsa.usda.gov for more
information on these opportunities.

TAP INTO LOCAL EXPERTISE
Your best partners in

overcoming disaster can be
local extension agriculture
agents and educators.
These professionals bring a
breadth of experience and
knowledge, and are privy
to resources you may not
know about. They can put
you on the path to short-
and long-term profitability
while you take the steps to
restore your operation.
Local officials are flexible
and can work with you
when you need them. They
can offer an outside view of
how to best prepare for and
react to disaster situations
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on your farm. This perspective can be critical
in making sure you assess and address any
risks you might be overlooking.

BUILD A PLAN

Once the heavy lifting of repairing fence
line or replacing livestock is over, it’s time to
build a disaster plan that can help streamline
your response to a similar disaster down the
road.

Outline clear, concise tasks for your
staff members when an emergency strikes.
Post your plan both in-house and online so
personnel can access it at all times.

Your plan should include a simple process
for overcoming common incidents. Make a list
of your most critical contacts, including your
lender and insurance representative. Timely
outreach is critical in the face of a disaster and
can make a major difference in response.
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Being on top is a privilege we
don't take for granted. We know
we didn't become The Leader in
Precision Irrigation. on our own.
We're backed by hardworking
farmers like you who put their
trust in Valley, every day. Working
with you, we improve, innovate
and accomplish what others can't.

Number one and second to none.
This is Valley.

PERFORMANCE Y,
v ‘ PLUS DEALER /¢

valleyirrigation.com

EQUIPMENT
SERVICES.

We’re an equipment
company, run by
equipment people.

It takes true grit to wake up every morning, edicaed toa iger étandéra of work | | - e
— - - S— MONTANA - LOCATIONS NATIONWIDE

At H&E Equipment Services, we’re leveraging our national fleet of equipment with a local approach,

working closely with customers to understand their needs and_ provide them reliability, fair prices, 3 43 FLOSS FL ATS RO AD

and the support of a first-class service team.

Where others stop, we continue. H&E Equipment Services, the higher standard in BELG R ADE, MT 5971 4

equipment rentals, sales, parts, and service.
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Negotiating Farmland RENT

N egotiating farmland rental rates can be a challenging endeavor, especially setting
an initial price that might be locked in for years.

As the landlord, you want to make sure
you are making a steady profit year over year.
You also want to be fair with your tenant to
ensure a healthy long-term engagement. Your
costs as the landowner include loan payment,
insurance and taxes, all of which are major
factors in setting a reasonable, fair rate.

Below is a helpful landlord checklist from
the Michigan State University Extension to help
you develop a reasonable rental rate for your
land. Work with your local extension officials to
help walk you through these questions and set
a fair, profitable rate.

1. What is the crop productive index for the
land from the Soil Conservation Service survey?

2. What is the nutrient content (soil test report

8 | AG DIGEST | SPRING 2018

from last year)? N, B K, Zn, Mn, Mg, pH, and
organic matter come into play here.

3. What is the crop production history (for each
crop planted on the farm in the last 10 years)?

4. What is the crop production level? (Yields for
each crop planted on the farm for the last 10
years. Push for actual yields not coffee shop or
general numbers).

5. What chemicals have been applied and at
what rate of application, to the crops over the
past three to five years? (This can have a big
impact on rotations).

6. What is the drainage tile spacing, type of tile,
when were they installed, spacing, etc. Do you
have a tile map with outlet information?

7. What is the surface drainage situation, grass
runways or outlet locations and their function,
or is there a pot-hole drainage system?

8. Are you willing to share some of the
production and price risk to have the potential
for higher rent?

9. Are you willing to share some of the
production cost or be in a crop share
arrangement?

10. Are you willing to enter into a flex rental
arrangement that has a base cash rental rate
with a maximum price that would be triggered
if the crop yield and prices are above an agreed
upon level?

11. What is the size of each field that you are
renting? Total tillable rental acres?

12. Do any fields have any access restrictions,
such as narrow drives, fences, electric/
telephone poles, houses, barns, schools,
located on busy road or close to residential
areas?



ALL-NEW KODIAK®450 EPS

THE ULTIMATE MIDSIZE UTILITY ATV. FROM JUST $§,999.*

Capability: All-new potent fuel-injected 421cc engine - easier starting, more efficient, less
maintenance ® Compact, nimble handling e Industry’s most reliable CVT: Ultramatic® Transmission
o All-wheel engine braking  Push button 2WD/4WD with On-Command® e Best-in-class value

o Comfort: All-day comfort with thick seat & large floorboards e Adjustable, fully-independent
double wishbone suspension e Class-largest meter  Confidence: Built Real World Tough
 Assembled in the U.S.A.

MOTORSPORTS

145 Rawhide Ridge Rd. * Bozeman, MT 59715 » 406.522.7533
www. blitzmotorsportsmt.com

@YAMAHA
FRevsyourtoart:

* Manufacturer's suggested retail price shown. Prices may vary due to supply, freight, etc. Actual prices set by the dealer. Product and specifications
subject to change without notice. Availability subject to production, stocking, and demand. MSRP for base Kodiak model. Kodiak 450 EPS shown from
$6,899. ATVs shown are recommended for use only by riders age 16 years and older. Yamaha recommends that all ATV riders take an approved training
course. For safety and training information, see your dealer or call the ATV Safety Institute at 1-800-887-2887. ATVs can be hazardous to operate. For your
safety: Always avoid paved surfaces. Never ride on public roads. Always wear a helmet, eye protection and protective clothing; never carry passengers;
never engage in stunt riding; riding and alcohol/drugs don’t mix; avoid excessive speed; and be particularly careful on difficult terrain. Professional rider
depicted on a closed course. Specifications subject to change without notice. Kodiak 450 EPS model shown with optional Genuine Yamaha Accessories.
©2017 Yamaha Motor Corporation, U.S.A. All rights reserved. « YamahaMotorsports.com

MINI NICKEL MARKETING

It's your land. We'll help you rule it with the KIOTI® RX series. Models from 66
HPto73HP Avariety of transmission options. One of the heaviest lift capacities
inits class. Let one carry you into battle, and keep you in power for years to
come. Learn more at Kioti.com.

© 2018 KIOTI Tractor Company 2 Division of Daedong-USA, Inc.

,_.._-—n-»ww———‘—ﬂ—!"'—"(

S

" Helena Farm Supply

East Helena, MT
406-227-6821 * helenafarmsupply.com

Butte Mon nal
-

1///'

FEl O e $3,250

M 4 JMONTH 7 MONTH

2018 RAM 1500 BIG
HORN CREW CAB 4X4

MSRP....occrsersoeseee $48,920 o
Mile High Discount...... $3,849 720m{;'sfgra :

Mile High will meet or beat any
competitors price on the same
truck or give you $1000 dollars.
Mile High Motors match is based on Ram trucks
in stock and with the same equipment.

MRS

MILE HIGH MOTORS *
ON HARRISON AVE., NEXT TO WALMART _
E _..11- BUTTE, MONTANA =~
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Water Conservation TIPS

griculture uses an estimated 70 percent of freshwater withdrawals globally and
40 percent of freshwater withdrawals in the United States, according to the U.S.

Geological Survey.

This consistent pull on water — along
with severe droughts and freshwater
shortages across the country — makes water
conservation a top-of-mind issue for many
farmers and natural resource advocacy groups.

Fortunately, technology and awareness
have opened the door for many water
conservation tools, methodologies and
equipment. These innovations make it easy
to integrate a new mindset into your farm’s
operations, one that is focused on preserving
our most valuable natural resource.

Here are four water conservation tips to get
you started:

IRRIGATION EQUIPMENT

Water conservation can be catalyzed by first
taking care of problem-plants that consume
significant quantities of water. Phreatophytes
fall into this category and include Russian
Olive, tamarisk, willows and cottonwood.
According to Colorado State University,
phreatophytes can reduce “the availability of
water to a cropping system and its users.”

Proper irrigation can take water away from
these plans. You can also remove them through
safe chemical or mechanical means.

IRRIGATION SCHEDULING

Speaking of irrigation, smart scheduling
can dramatically decrease water use while
improving yields.

For the tech-savvy, software programs
can gather weather data including local
temperature, rainfall and humidity to provide
targeted recommendations for optimal
irrigation scheduling.

Reach out to your local county agriculture
extension for tips on irrigation scheduling.

The University of Minnesota provides an

10 | AG DIGEST | SPRING 2018

extensive guide on irrigation scheduling using
the checkbook method.

LASER LEVELING

A relatively new integration into the farm
operation, laser leveling can reduce water use
by up to 30 percent and increase crop yields by
up to 20 percent, according to the Texas Water
Development Board.

This sophisticated land leveling equipment
can create ideal field slopes depending on the
type of irrigation used.

A level field conserves water by reducing
runoff and allowing uniform distribution of
water.

RAINWATER CATCHMENT

If you're looking to harness more rainwater,
Iowa State University’s website describes the
process of installing a catchment system to
collect rainwater. This 30-foot-by-96-foot hoop
house can collect up to 28,000 gallons of water
per season, according to the university.

No matter your method, now is the time to
make an impact on water conservation. Talk to
your local extension to see what is financially
viable for your operation and make the
decision to get involved today.
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% A.P.R. FINANCING
$0 DOWN,O FOR 60 MONTHS'
L ELITE KUBOTA

$Z20 O CUSTOMER

INSTANT REBATE** BELGRADE, MONTANA
877-431-1505

PARTS, SERVICE, AND SALES TO
SERVE ALL YOUR KUBOTA NEEDS!

310 Alaska Frontage Road,
Belgrade, MT
at Rocky Mountain Truck Center,
your local Freightliner Dealer

Contact a
representative today:

local (406)388-1505
toll free (877)431-1505

aiibai} : £y
*$0 Down, 0% A.PR. financing for up to 60 months on purchases of select new Kubota M7060 equipment from participating dealers’ in-stock O P E N 7 DAY S

inventory is available to qualified purchasers through Kubota Credit Corporation, U.S.A.; subject to credit approval. Some exceptions apply. Example: KubotaUSA.com

60 monthly payments of $16.67 per $1,000 financed. **Customer instant rebates of $700 are available on qualifying cash or standard rate finance n a q W I ‘ I ‘ I‘
purchases of new Kubota M6060/7060 ROPS or cab equipment from participating dealers’ in-stock inventory. Rebate is not available with 0%

APR. or other promotional financing. Some exceptions apply. Offers expire 6/30/18. See us or go to KubotaUSA.com for more information. Optional © Hubota Trackor Corpaation, 2018

equipment may be shown.

vk in the Gallatin Valley, py,

ud 10 fiwe & ¥° N ’ eé@)f’”f?
0
w{@?

Y

e o i _
We are open 7 days per ROCKY MOUNT M-F 7:30am - 6:30pm

week to provide exceptional Sat & Sun 7am - 5:30pm

service to our customers. T R U C K C E N T E R Service truck available 24/7

NEW FREIGHTLINER CASCADIA!

ROCKY MOUNTAIN TRUCK CENTER !
is now a Dealer for 5
the following products:

ITB Aluminum Grain Body
Rugby Hoist

car (Y Shur-Co Roll Tarp System

Truck Parts &  certified for Engine  Truck Parts &
Service Dealer  warranty Repairs  Service Dealer

310 Alaska Frontage Rd. * Belgrade, MT
www.rmtcinc.com
(406) 388-1505 ¢ (877) 431-1505
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| FRONTLINE
& JoHn Deere

We're on the frontline
with performance & handling.

0.9% APR

e

XUV865M

XUVB35R

The latest Gator™ UVs are here.

New, three-seat, full-size models, and
updates to the Work Series, make our
tough, hard-working lineup tougher
and harder-working than ever.

Get More at
FrontlineAgSolutions.com

Belgrade « Chester * Choteau * Conrad * Cut Bank
Dillon * Creat Falls « Havre * Lewistown « Livingston

10ffer ends 4/30/18. 0.9% APR is for 36 months only. Subject to approved credit on a Revolving Plan account, a
service of John Deere Financial, f.s.b. For consumer use only. No down payment required. Regular Revolving Plan rates
will apply after promotional period. Available at participating U.S. dealers. Prices and models may vary by dealer. Offers
available on new equipment. Prices and savings in U.S. dollars.

8 FOR 36 MONTHS
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AgiGUIDE

AGRICULTURE NEWS & TRENDS

BROUGHT TO YOU BY THE \\YMINI NICKEL
A MARKETPLACE

TO SEE CLASSIFIED LISTINGS IN YOUR
PICKUP A NEW MINI NICKEL EVERY THUI

OR CHECK US OUT ONLINE AT MININICKEL.

Auctions
Every Thursday
at 1:00pm

406-683-2002
5747 Hwy 91, South ¢ Dillon, MT 59725




Training & EDUCATION

he agriculture industry will

always be in demand of
forward-thinking, cost-focused
innovators, especially as
technology cements itself further
into daily operations.

If you're considering entering
the field, there are multiple avenues
to becoming a successful farm

MINI NICKEL MARKETING

owner, operator, employee or sales
professional. Many American
universities offer traditional four-year degrees
and specialty certifications.

Many secondary credentials are available
through community colleges or extension
campuses and also can lead to high-paying,
dependable jobs for years to come. The key is
finding the program that positions you for an
agricultural job you’ll love.

ACCREDITED FARM MANAGER (AFM)

The American Society of Farm Managers
and Rural Appraisers (ASFMRA) is the
primary certifying body for several specialties,
including the AFM. As a professional farm
manager, your tasks can include operational
plan development, capital improvement, lease
management, real estate appraisal and team
leadership.

According to the ASFMRA, here are the
prerequisites for the AFM certification:
* Four years of farm or ranch management
experience or equivalent (One calendar year
equals 1,600 hours).
* A four-year college degree or equivalent.
* Current membership in ASFMRA prior to
submitting an accreditation application.
* Completion and submission of the AFM Exam
application and fee.
e Submission of one farm management
plan demonstrating the applicant’s ability

standards.

* Successful completion, with passing
grades, of ASFMRA courses in management,
consulting and ethics.

* Passing the final AFM Accrediting exam.

CERTIFIED AGRICULTURAL CONSULTANT (CACQ)
Do you enjoy solving problems for
clients and giving advice on best-practice
solutions? The American Society of Agricultural
Consultants (ASAC)’s CAC designation might
be your best bet.
Here are some of the protocols required to
earn a CAC designation, according to ASAC:
* Five years of agricultural consulting
experience. (One calendar year consists of
minimum 600 hours.)
* A four-year college degree or equivalent.
e Submission of an agricultural consulting plan
illustrating the applicant’s ability to meet ASAC
standards for such documents.
e Completion of numerous courses,
including Standards & Ethics for Agricultural
Consultants, Communications for Ag
Consultants, and Consulting Services Delivery.
e Current membership in ASAC prior to
applying for certification.
e Completed CAC application for the final
accrediting exam, with applicable fee.
* Pass final CAC Certification exam.
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MINI NICKEL MARKETING

Organic CERTIFICATION

H ave you ever wondered what it would take to become a certified organic
operation? Research shows that organic farming practices can make major positive
impacts on our environment — and your bottom line.

They can improve water quality, conserve
energy, enhance biodiversity and contribute
to enhanced soil health. Becoming certified
organic also can boost your reputation as an
environmentally conscious farmer with more
than just production in mind.

There were more than 22,000 certified
organic farms and businesses generating $43
million in retail sales of organic products in the
United States in 2015, according to the United
States Department of Agriculture. The industry
creates jobs and promotes economic growth
and opportunities across rural America.

TAKING THE STEPS

Are you thinking about becoming certified
but unsure where to start? There are many
resources available to make the certification
process as financially and operationally viable
as possible.

According to the USDA, there are five basic
steps to organic certification:
* The farm or business adopts organic
practices, selects a USDA-accredited certifying
agent, and submits an application and fees to
the certifying agent.
* The certifying agent reviews the application
to verify that practices comply with USDA
organic regulations.
* An inspector conducts an on-site inspection
of the applicant’s operation.
* The certifying agent reviews the application
and the inspector’s report to determine if the
applicant complies with the USDA organic
regulations.
* The certifying agent issues an organic
certificate.
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COST AND MAINTENANCE

It is relatively simple to maintain organic
certification. Your farm or business will go
through an annual review and inspection
process, and you will be kept in the loop of
any changes or updates required to retain your
status.

Actual certification costs or fees vary widely
depending on the certifying agent and the size
of your operation, but can range from a few
hundred to several thousand dollars. Charges
generally cover the application fee, annual
renewal fee, assessment on annual production
or sales, and inspection fees. The USDA
Organic Certification Cost-Share Programs can
reimburse eligible operations up to 75 percent
of their certification costs. Don’t forget to check
into this valuable assistance.




MINI NICKEL MARKETING

PGLARIS

SPRING
OALES
EVENT

REBATES UP 10

$1,200

— AND —
FINANCING AS LOW AS

2.99%,:

FOR 36 MONTHS™

€» POLARIS
VISIT POLARIS.COM FOR MORE OFFERS

RECHH l 'a" *0ffers vary by model. Rebate and finance offers valid on select 2014-2018 new and unregistered models purchased

between 3/1/18-4/30/18. See your authorized dealer for complete details. **Rates as Igw as 2.99°(§ APR for 36 months.

Examples of monthly payments required over a 36-month term at a 2.99% APR rate: $29.08 per $1,000 financed; and
PLHHIS ‘r SLI NEEHDT with a 60-month term at a 5.99% APR rate: $19.33 per $1,000 financed. An example of a monthly payment with $0
down, no rebate, an APR of 2.99% APR for 36 months at a MSRP of $12,299 is $357.62/mo. total cost of borrowing of
$575.16 with a total obligation of $12,874.16. Down payment may be required. Other financing offers may be available.

of See your local dealer for details. Minimum Amount Financed $1,500; Maximum Amount Financed $50,000. Other

2] Fork Horn TI'(]II, Bozem(]n, MT (Ne(]r Four (orners) qualifications and restrictions may apply. Financing promotions void where prohibited. Tax, title, license, and
registration are separate and may not be financed. Promotion may be modified or discontinued without notice at any

time in Polaris' sole discretion. WARNING: Polaris off-road vehicles can be hazardous to operate and are not intended for

(406) 586-9 ] 4 ] on-road use. Driver must be at least 16 years old with a valid driver's license to operate. Passengers, if permitted, must

be at least 12 years old. All riders should always wear helmets, eye protection, and protective clothing. Always use seat

belts and cab nets or doors (as equipped). Never engage in stunt driving, and avoid excessive speeds and sharp turns.
WWW GAI-I.ATI N R Ec COM Riding and alcohol/drugs don't mix. All riders should take a safety training course. Call 800-342-3764 for additional
L4 L4 information. Check local laws before riding on trails. ©2018 Polaris Industries Inc.
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Serving Montana, Idaho & East Washington
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Call Toll Free (855) MQS- BARN (677-2276)

Www.mqsbarn.com o FREE Estimates




