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New automobiles are one of the biggest investments many consumers will 
ever make. Buyers typically look to get the best price on new vehicles, and 
when buyers begin their search for new vehicles can influence just how great 
a deal they get. 

Timing your new car purchase correctly can save you hundreds and sometimes thou-
sands of dollars. Automotive information experts, such as JD Power and Associates and 
Edmunds.com,  note that certain times of the year may be best for cutting a deal.

End of year
One of the best and most consistent times to get a great deal on a new car is the end of 
the year. This is when car dealerships are trying to move the greatest number of vehicles 
to increase unit sales and annual revenue numbers. In addition, many dealers have an-
nual quotas and offer bonuses to salespeople who meet certain annual sales figures. If 
you can wait until the end of December to make your purchase, you very well may drive 
off the lot with a great deal.

End of model year
New model year vehicles begin to arrive at dealerships sometime between the end of 
summer and the beginning of autumn. That means the current year models still on 
the lot become a lot less desirable to customers eagerly awaiting next yearÕs vehicles. 
Dealerships are willing to negotiate on the older models and may offer customers cash 
rebates to make room for the new inventory.

End of design cycle
From time to time, auto manufacturers roll out a newly designed car under the same 
name. The older body type then becomes less desirable, and that is when drivers can get 
bargains on cars that may have become outdated seemingly overnight. If youÕre more 
interested in saving money than setting trends, wait until the end of a carÕs design 
cycle to buy. You can save even more if a particular model is being phased out entirely.

End of the month
Similar to end of year deals, come the end of the month, salespeople and dealers are 
trying to sell as many vehicles as possible in an effort to qualify for bonuses from auto 
manufacturers. If you canÕt wait until the end of the year to buy, consider the end of 
the month.
Save money on your next vehicle by shopping at the right times.  

It pays to read that 
window sticker

Inexpensive 
windshield fix

Trade-in VS
private sale

Time is right: Install 
a fresh cabin filter 

INSIDE:

M I N I  N I C K E L
C L A S S I F I E D S

special supplement to:
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Great Time 
of the Year to Buy 

a New Car
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VolkswaGen/Hyu

ndai
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new location 8340 Huffine Lane • Bozeman
(888) 421-8329
www.gallatinmotors.com
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WINNER AUTO
of Be l g r ade

13 dodge grand caravan

5p227 • se, stowaway
seats $12,480

05 ford f250 xlt

t5518b • diesel, 4wd $12,936

14 vw jetta

5p153 • loaded, leather,
1 owner car! $12,980

04 ford f250

5p202a • 4x4, auto, diesel $13,898

06 ford f150

5p225 • 4x4, auto, topper,
5.4l, v8 $13,950

08 chevy tahoe

5p195a • auto, 4x4 $13,960

07 chevy suburban ltz

t5448a • sunroof, dvd,
navigation, 4x4 $14,680

05 ford f350

t5545m • harley
davidson, diesel, loaded! $14,931

14 nissan altima s

5p151 • 38 mpg! sharp
car! $15,480

09 dodge dakota

5p230 • crew, 4x4, big
horn $15,885

12 ford escape limited

5p211 • leather, awd,
sunroof, heated seats $18,984

10 gmc acadia slt

5p208 • awd, leather,
loaded, 82k miles! $18,976

14 dodge grand caravan

5p178 • lots of room! $18,996

12 chevy equinox

5p186a • awd, great mpg! $19,560

11 chevy 1500 ltz

t5481b • leather, 4x4,
5.3l, v8 $19,864

12 kia sorento

t5166c • v6, loaded! $22,680

11 ford f150 supercrew

5p229 • 5.4l, v8, auto, 4wd,
cloth, 1 owner, nice truck! $22,720

06 jeep grand cherokee

5rm029a • 4x4, nice
shape! $8,960

07 ford focus

5p213a • 4 door, sedan,
1 owner! 66k miles! $6,795

09 toyota corolla

5c063 • sport, fwd, fuel
sipper! $10,828

12 dodge grand caravan

5p228 • se $11,280

11 toyota camry le

lt5872c • 4 door, sedan $11,622

10 ford edge limited

5p222 • awd, loaded, v6 $15,980

04 chevy 2500hd

t5564a • crew, duramax
diesel, clean truck! $16,601

08 chevy silverado

5c056a • 4x4, auto,
5.3l, v8 $16,794

11 jeep grand cherokee

5p160 • 4x4, v6, leather $18,946

06 ford f150 crew

wc601 • xlt, topper, 4x4 $16,450

07 chevy crew ltz

5p207 • 5.3l, v8, leather,
loaded! $19,961

11 ford f150 crew xlt

5p231 • 5.4l, v8, 4wd, 1
owner! $20,480

11 gmc 1500 crew

5p158 • sle, 4x4, 5.3l, v8 $20,989

14 honda accord

5p088b • leather, coupe,
sunroof, v6, 13k miles $22,757

08 gmc 2500hd crew

w6002 • slt, leather,
duramax diesel, l-box $27,660

108 Main Street • Belgrade
406-692-1007

Hours: Monday–Friday 8:30am-5:30pm
Saturday 9:00am–5:00pm

winnerautobelgrade.com

02 ford f350 superduty

5c076 • long box, 7.3l,
diesel, crew $14,621

10 dodge ram 1500

5p221a • quad cab, 81k
miles! call for price

11 ford f150 supercrew

t4510a • lariat, leather $29,876As good as you’ve heard.
1200 E. Commercial • Anaconda • 563-5225 • www.deemotors.com

Robbie
Dee

Bryan
Cyr

John
Kovacich

Bill
Puccinelli

Ron
Walker

Bob
Jacobson

Chris
Sullivan

Denise
Francisco

Payments are figured with 20% down cash or trade equity. 2008 and newer figured at 5.9% APr and 2007 and older figured at 8.9% APr, oAC for 72 months,
2004 and older figured with 20% down 8.9% APr, oAC with a term of 60 months. Prices do not include $149 doc fee. *Must finance with Wells Fargo, Ally or GM Financial.

CRUISE INTO THE NEW YEAR
WITH DEE MOTORS

Service Department
partS Department

SaleS
Chevrolet • ram • Chrysler • DoDge • Jeep

BoDy shop
(inCluDing our new state of art paint Booth)

Dart avenger Challenger Charger

Journey

BoDy shop
Durango

y shop
raM

1500, 2500, 3500
CheroKee

SparK SoniC Cruze CaMero

Corvette

3500 equinoxavalanChe 2500

Suburban

iMpala Malibu SilveraDo

traverSetahoe
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(406) 388-3173
Call us today!

We take trades & best offers on all vehicles!

see all the photos online at
www.WolfautoGroup.com

1986 FoRD BRonCo...............................................................................................................$1,495

1988 MaZDa RX-7...................................................................................................................$5,995

1933 CheVY K2500 heaVY DutY ..................................................................................$4,995

1995 FoRD F-150.....................................................................................................................$2,595

1997 FoRD eXpeDition .......................................................................................................$1,495

1999 olDsMoBile auRoRa V-8 ..........................................................................................$995

2000 DoDGe DuRanGo .......................................................................................................$3,995

2000 GMC sieRRa 1500......................................................................................................$8,980

2001 Jeep GRanD CheRoKee liMiteD ....................................................................$3,995

2002 FoRD F-250 supeR DutY..................................................................................$12,995

2002 GMC YuKon Xl 1500................................................................................................$8,995

2002 MeRCuRY MountaineeR ......................................................................................$4,995

2003 CheVY silVeRaDo 2500hD..............................................................................$14,995

2003 FoRD F-150.....................................................................................................................$6,995

2004 FoRD F-350 supeR DutY.................................................................................$14,995

2004 GMC enVoY .....................................................................................................................$7,995

2005 CheVY silVeRaDo 2500hD..............................................................................$20,995

2005 CheVY suBuRBan K1500.....................................................................................$8,995

2005 DoDGe RaM 1500 piCKup ................................................................................$10,995

2005 DoDGe RaM piCKup 3500 ................................................................................$21,995

2005 DoDGe RaM piCKup 3500 ...............................................................................$23,995

2006 ChRYsleR toWn & CountRY.............................................................................$5,995

2006 DoDGe RaM piCKup 2500 ................................................................................$24,995

2007 CheVY tahoe .............................................................................................................$17,995

2007 DoDGe RaM piCKup 2500 ................................................................................$25,900

2007 FoRD F-350 supeR DutY..................................................................................$20,995

2007 FoRD F-450 F seRies ..........................................................................................$19,995

2008 CaDillaC Cts............................................................................................................$11,995

2008 CheVY suBuRBan K1500.................................................................................$18,995

2008 DoDGe aVenGeR..........................................................................................................$5,995

2008 DoDGe RaM 2500 piCKup ................................................................................$25,995

2008 DoDGe RaM 3500...................................................................................................$25,995

2008 DoDGe RaM 1500...................................................................................................$23,995

2008 DoDGe RaM 2500...................................................................................................$27,995

2008 FoRD F-350 supeR DutY..................................................................................$19,995

2008 FoRD FoCus ...................................................................................................................$7,995

2008 GMC sieRRa 1500..................................................................................................$21,995

2009 CheVY hhR ......................................................................................................................$7,995

2009 GMC YuKon Xl 1500............................................................................................$24,995

2010 FoRD F-150.................................................................................................................$18,995

2010 honDa insiGht ............................................................................................................$8,995

2010 nissan titan.............................................................................................................$20,995

2011 FoRD F-250 supeR DutY..................................................................................$20,995

2011 FoRD F-350 supeR DutY..................................................................................$44,995

2011 FoRD Fusion..............................................................................................................$15,995

2011 honDa RiDGeline ..................................................................................................$25,995

2012 suBaRu outBaCK..................................................................................................$18,995

2013 CheVY aValanChe.................................................................................................$40,995

2014 toYota FJ CRuiseR...............................................................................................$34,995

2015 GMC 3500 DuRaMaX ...........................................................................................$41,995

* APR= Annual Percentage Rate. Loan rates available on
approved credit. Loan rates are subject to change
without notice. Rates displayed are the lowest available
to qualified borrowers. Your rate may be higher, and will be
determined by the loan type, applicable fees, model year, the
terms you request, the amount you finance, and your credit
history. Federally Insured by NCUA.

         

Buying a new car can be both exciting and confusing. The automo-
tive industry, including manufacturers, dealerships and sales-
people, have their own unique lingo, and buyers may not always 
understand some of the terms they hear as they shop for a new car.

 
Anyone who has ever visited a new car dealership has probably glanced at 
a new car sticker and felt like something has been lost in translation. Such 
stickers hang prominently in the windows of all new cars on the lot, but 
reading them can be akin to reading a complicated legal document. Drivers 
about to begin their searches for new vehicles may benefit from learning the 
following terms they might see when reading window stickers at their local 
auto dealerships.

 Vehicle description: This is typically at the top left or right of the 
sticker, and it includes information about the vehicle you are looking at. 
This includes the type of engine and transmission, the interior and exterior 
colors, the make and model of the vehicle, and its passenger capacity.

 Destination charge: Drivers who have passed auto transport 
trucks hauling new automobiles on the highway might not know it, but if 
they ever bought a new vehicle, chances are they helped to pay for the trip 
those cars made from the manufacturing plant to the dealership lot. That's 
because window stickers typically list a destination charge, which is the fee 
buyers pay to get the vehicle from the plant to the dealership. This might be 
listed as "Destination & Delivery" on the sticker.

 Fuel economy: Many buyers understand this term when they see it, 
but they might not know that the figure listed next to fuel economy, which 
is an estimate of how many much miles per gallon a given vehicle gets in the 
city and on the highway, is determined by the United States Environmental 
Protection Agency.

It pays to read that   wINDow STICkEr
 MSRP: The MSRP, or manufacturer suggested retail price, is the price 
of the vehicle before any additional charges, including destination charges, are 
added in.

Standard equipment: On a window sticker, the basic items the ve-
hicle is equipped with are listed as the standard equipment. This can include a 
number of items, such as AM/FM radio and heating and cooling systems. The 
standard equipment listed on the sticker is often broken down into categories, 
including exterior, interior, safety/security and warranty information. 

Optional equipment: The special features available, such as leather 
interior and heated seats, will be listed separately in this category. These fea-
tures may only be available as part of bundled packages, though some manu-
facturers allow buyers to add them a la carte.

 Total retail price: The total retail price includes the MSRP and the 
standard and optional equipment, but it does not include taxes or registration 
and title fees.

 Safety ratings: Safety ratings also are included on vehicle stickers, 
and these can shed light on how the National Highway Traffic Safety Admin-
istration has rated a given vehicle if it has tested that car or truck. If you are 
unsure of what those terms mean or if the safety ratings are not listed (the 
NHTSA does not test every new model every year), visit the Insurance Insti-
tute for High Safety website at www.iihs.org.

Prospective car buyers may not give new vehicle window stick-
ers more than a passing glance, but these stickers are invaluable 
sources of information that can shed a great deal of light on a 
given vehicle and its costs and features.  
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robert allen
20340655
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RobeRt Allen nissAn • RobeRt Allen nissAn • RobeRt Allen nissAn • RobeRt Allen nissAn • RobeRt Allen nissAn

RobeRt Allen nissAn • RobeRt Allen nissAn • RobeRt Allen nissAn • RobeRt Allen nissAn • RobeRt Allen nissAn

“If you don’t buy from Robert 
Allen Nissan, you’ll probably

 pay too much.”
All prices plus tax, title and doc fee.ROBERT ALLEN NISSANROBERT ALLEN NISSAN

406-442-2886
3135 PROSPECT AVENUE HELENA, MT 59601

*Prices are not applicable with any other ads, discounts or offers.

12 Versa 1.8S

NOW
$8,899 

Was 
$10,145

225966

14 Versa Note

NOW
$10,999 

Was 
$12,849

397570

14 Spark 1LT

NOW
$9,999 

Was 
$11,701

408277

07 Versa 1.8S

NOW
$6,999 

Was 
$8,789

452643

13 Altima 2.5S 

NOW
$14,999

Was 
$15,858

147284

13 Civic Hybrid 

NOW
$16,399 

Was 
$17,704

003920

14 Optima LX

NOW
$16,799 

Was 
$18,450

345583

14 Sonata GLS

NOW
$14,199

Was 
$16,052

824889

 08 Civic SI 

NOW
$13,999 

Was 
$17,141

712071

14 Sentra S

NOW
$13,999 

Was 
$15,346

201566

14 Forte LX

NOW
$13,999 

Was 
$14,785

221757

12 Verano 

NOW
$12,999 

Was 
$15,195

193280

11 Camry SE

NOW
$12,999 

Was 
$15,184

192950

12 Focus SE 5dr 

NOW
$11,599 

Was 
$13,018

373220

13 200 LX

NOW
$11,999 

Was 
$13,469

735313

09 Lucerne CXL SE

NOW
$11,699 

Was 
$13,140

134466

12 Xterra S 4X4 

NOW
$21,999 

Was 
$24,210

521330

15 Passat 1.8T Wolfsburg Edition 

NOW
$18,999 

Was 
$21,487

051875

15 Juke S 

NOW
$20,299

Was 
$21,828 

553255

14 Rav-4 XLE

NOW
$22,999 

Was 
$24,380

211411

See Dealer or robertallennissan.com for details 
this program has no cost to consumer/end user

14 Traverse 2LT AWD

NOW
$27,999 

Was 
$32,595

335730

11 Ram 1500 Big Horn 4X4

NOW
$23,999 

Was 
$25,185

705914

11 Wrangler Rubicon 4x4 
Dual Top Group

NOW
$26,999 

Was 
$29,364

547962

12 F-150 FX4 Ecoboost 
Supercrew 4X4

NOW
$31,999 

Was 
$34,980

D97301

15 Explorer Limited 4X4

NOW
$34,799

Was 
$36,492

A09418

14 Silverado 1500 High 
Country 4X4

NOW
$47,999 

Was 
$49,758

514424

14 F-350 Super Duty 
Platinum 4X4

NOW
$58,699 

Was 
$61,823

B35242

15 GLK350 4Matic

NOW
$35,999 

Was 
$44,111

325657
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Not Your AverAge Tow CompAny!

406-388-1608 • 1380 AmsterdAm rd., BelgrAde, mt

406-586-4357 • 2107 leA Ave., BozemAn, mt www.BestrAtetowing.com

• 24 Hour Towing • Cars & TruCks unloCked FasT! • jumpsTarT, Fuel delivery, baTTery serviCe
• 24 Hour live dispaTCH wiTH quiCk response Time

visit our website for a complete list of services!

Parts, service, and
sales to serve all
your Kubota needs!

310 alaska
Frontage road
in belgrade

at rocky Mountain truck center,
your local Freightliner dealer

contact a representative today:

local (406)388-1505
toll free (877)431-1505

oPen 7 days
a WeeK

Offer ends 3/31/16.

$0Down,0%Financing for48Months*
A.P.R.

Ready. Set. Save on
Kubota’s RTV X-Series

utility vehicles.

© Kubota Tractor Corporation, 2016

kubota.com
*$0 down, 0% A.P.R. financing for up to 48 months on purchases of new Kubota RTV X-Series equipment is available to qualified purchasers from
participating dealers’ in-stock inventory through 3/31/2016. Example: A 48-month monthly installment repayment term at 0% A.P.R. requires 48 payments of
$20.83 per $1,000 financed. 0% A.P.R. interest is available to customers if no dealer documentation preparation fee is charged. Dealer charge for document
preparation fee shall be in accordance with state laws. Inclusion of ineligible equipment may result in a higher blended A.P.R. 0% A.P.R. and low-rate
financing may not be available with customer instant rebate offers. Financing is available through Kubota Credit Corporation, U.S.A., 3401 Del Amo Blvd.,
Torrance, CA 90503; subject to credit approval. Some exceptions apply. Offer expires 3/31/2016. See us for details on these and other low-rate options or go
to www.kubota.com for more information. Optional equipment may be shown.

Trimming the cost of auto ownership Fixing a chipped windshield 
is now an inexpensive, do-it-yourself repair According to the Automobile Association of Amer-

ica, the cost of owning a vehicle is on the rise. In its 
2013 "Your Driving Costs" study, AAA determined the 
cost of owning a vehicle is somewhere between $7,000 
and $11,000 annually depending on the type of vehicle. 
That's a substantial amount of money and may leave 
many motorists looking for ways to reduce the cost of 
automobile ownership.
 Driving is a way of life for many people left with little 
choice but to keep a vehicle. Thanks to mass transporta-
tion, city dwellers might be able to get by without own-
ing a vehicle, but those who live in rural communities 
or even the suburbs often find that public transporta-
tion runs too infrequently or inefficiently to meet their 
needs. There are ways for those who need their own 
automobiles to reduce the financial burden of vehicle 
ownership.
	  Downsize your vehicle. In its study, AAA found 
that the average cost of owning a vehicle varied con-
siderably depending on the size of that vehicle. That 
should come as no surprise, as larger vehicles tend to 
consume more fuel and, as a result, cost more money. 
But drivers might be surprised to learn just how much 
less it costs to own a small sedan than it does a four-
wheel-drive sport utility vehicle. Small sedans cost the 
least amount of money to own at $6,967 annually, while 
four-wheel-drive SUVs cost nearly twice that amount, 
setting their owners back $11,599 per year. But the most 
surprising thing from the AAA study might be its find-
ings as to the costs of owing a large sedan. Such vehicles 
are nearly as expensive as larger SUVs, costing drivers 
more than $11,000 per year. So drivers who downsize 
their vehicles to a small sedan will likely save them-
selves a substantial amount of money over the life of the 
vehicle.
	 	Drive safe and cash in on lower insurance premi-
ums. Though numerous factors, including individuals' 
driving histories, influence the cost of auto insurance, 
drivers with clean track records might be able to buck 
the industry trend and pay less for their auto insurance 
policy next year than they did this year. In its study, 

AAA found that the cost of insurance rose by nearly 3 
percent in 2012 from the year before. But drivers who 
can avoid accidents and citations are likely to see their 
rates decrease from year to year.
	  Buy a used car. Buying a used car may not give 
buyers the initial excitement of driving off a car lot 
behind the wheel of a brand new vehicle, but it might 
prove quite exciting for your bank account. 
Revisiting a study they conducted in 
2001, in 2013 experts at automotive 
Web site Edmunds.com examined 
three different financing methods 
and the cost of each over a six-year 
period, which the global market in-
telligence firm Polk estimates is the 
average car ownership period. The 
study examined the costs, includ-
ing interest rates and fees, of leasing 
or buying a 2013 Honda Accord EX 
and buying a used 2010 Accord EX. 
The total cost of buying used after 
six years was $20,960, while the cost 
of leasing was $24,768 and the cost 
of buying new was $28,330. Buying 
used even saves buyers money when 
factoring in equity. Of course, leasing 
saves drivers the cost of maintenance 
and repairs, which can be consider-
able when buying used vehicles. 
However, an older used car won't cost 
as much to insure as a vehicle that is 
being leased or financed.
  Drive less. Of course, the easi-
est way for automobile owners to trim the costs of 
owning their vehicles is to drive less. Though vehicle 
manufacturers have improved fuel economy in recent 
years, driving less will save money on fuel, the cost of 
which hinges on a host of factors, including petroleum 
demand and economic conditions. Such factors may 
cause a dip in fuel prices one day, but a sharp increase 
in price the next day. Regardless of those fluctuations 

in fuel prices, drivers who can cut back on their driving 
are certain to save money.
 The cost of vehicle ownership is on the rise. But 
motorists who rely on their vehicles can still find ways 
to save money.  

 It takes mere seconds for a pebble 
or road debris to damage a windshield. 
What starts out as a small bullseye or 
chip in the glass can quickly grow into 
a crack that compromises the safety of 
drivers and their passengers. Fixing the 
damage before it escalates into a safety 
issue used to require an expensive trip 
to the repair shop. However, now most 
drivers can tackle dings and chips from 
the comfort of their own driveways.
 An unattended chip in the wind-
shield could get worse with time, be-
cause constant vibration in the vehicle 
and changes in temperature can cause 
the chip to expand and spread. Even-
tually, you may be left with a larger, 
unsightly crack stretching across the 
glass,  and what started as a inexpen-
sive repair job has now turned into a 
costly windshield replacement.
 Glass repairs may or may not be 
covered by your insurance. Repair bills 
for damaged windshields can range 
from $75 to several hundred dollars. 
Many drivers are unaware that windshield repair does 
not have to be a difficult or expensive venture. With 
do-it-yourself kits, repairing chips can now be done in 
mere minutes for right around $10.
 Permatex(R) has developed a special Windshield Re-
pair Kit that fills in the ding and stops the damage from 
spreading while minimizing the blemish on the glass. 
It comes complete with everything needed to make 
a permanent, professional quality repair in minutes, 
including step-by-step instructions and an online demo 
video. There is no mixing required and the repair cures 
automatically under natural sunlight.

 
 For the kit to be effective, the chip or bullseye should 
be no more than a 1  inches long and must be on the 
outside of the windshield. It is a good idea to make the 
repair as soon as possible after it happens. This prevents 
the crack from getting contaminated and spreading. 
 The Windshield Repair Kit follows the same steps 
that a repair shop would, including sealing the crack 
with resin under a vacuum. View the Permatex how-to 
demo video at www.permatex.com.
In addition to quickly repairing a ding in the wind-
shield, there are other windshield maintenance tips to 
follow.

 Clean the windshield regularly. 
Regular cleaning prevents the buildup 
of dirt, sand and debris on the glass 
and helps avoid scratches when you use 
your wipers.

Check the windshield washer. Test 
your windshield washer regularly to 
make sure it works properly. In addi-
tion, keep the washer fluid level topped 
off so it's there when you need it to 
clean the windshield.

 Drive defensively. Avoid following 
a large truck that may be kicking up 
debris. Move into another lane, if pos-
sible. Also, do not follow vehicles that 
are transporting unsecured items on 
the car roof or in a pick-up truck bed.

Typical bullseye damage on windshield (left). 
Permatex Windshield Repair Kit (right) lets you do 
it yourself in minutes, saving hundreds of dollars 
over the cost of a windshield replacement.
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GALLAT
IN VOLKSW

AGEN

HAS MO
VEDTO

A
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We’re right on Huffine Lane now, just down the road from Ressler Motors going towards Four Corners! Look for
us at our new location, previously Dark Horse Customs. On the South Side of Huffine Lane, at 8340 Huffine Lane.
Across the street from Post Agronomy Farm.

8340 Huffine Lane • Bozeman, MT 59718
(888) 421-8329 • www.bozemanvw.com

Gallatin VolkswaGen,
in the continuous efforts to provide the Gallatin Valleywith the
best service possible for their VW’s, moved to a new location.

• Brand New Service Department • More Space for Easier Scheduling
• New Showroom • Dedicated VW Service, Parts, and Sales Staff

2016Volkswagen golf tsi se

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 4 door
• lighting package

V16006

Msrp: $27,460

$25,873

2015Volkswagen golf tsi sel

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 4 door
• lighting package

V33003

Msrp: $29,284

$27,715

2016Volkswagen golf gti s

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 2 door
• Manual
• lighting package

V16010

Msrp: $27,130

$25,571

2016Volkswagen jetta 1.4t s

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 4 door
• Manual

V16009

Msrp: $18,500

$17,443

2016Volkswagen passat 1.8t s

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

•with pzeV

V16003

Msrp: $23,495

$22,675

2015Volkswagen tiguan se

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

•with 4Motion
appearance

V33071

Msrp: $34,900

$32,071

2015Volkswagen golf gti 2.0t s

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 2 door

V33011

Msrp: $25,885

$24,469

2016Volkswagen jetta 1.8t sport

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• autoMatic
• lighting package

V16008

Msrp: $23,810

$22,441

2015Volkswagen tiguan sel

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 4Motion
• Moonroof

V33048

Msrp: $37,450

$33,228

2016Volkswagen jetta 1.8t sport

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• autoMatic

V16007

Msrp: $22,815

$21,585

2016Volkswagen touareg Vr6 sport

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

• 4Motion
•with technology

V16001

Msrp: $50,935

$47,309

2016Volkswagen passat 1.8t se

*Cannot be combined with any other offers. Total amount due at sign in. includes
all fees, on approved credit. See dealer for details. Offer ends 01/31/2016.
Actual vehicle may not be color shown.

•with pzeV
•with
technology

V16004

Msrp: $29,465

$28,400

You can expect only the highest quality experience at the All-New Gallatin Volkswagen!

We’re right on Huffine Lane now, just down the road from Ressler Motors going towards Four Corners! Look
for us at our new location, previously Dark Horse Customs. On the South Side of Huffine Lane, at 8340
Huffine Lane. Across the street from Post Agronomy Farm.

8340 Huffine Lane • Bozeman, MT 59718
(888) 421-8329 • www.gallatinhyundai.com

2016 Hyundai ELanTra

• auToMaTic
• LiMiTEd SEdan

H16001

MSrP: $23,155

$19,775

2015 Hyundai accEnT GLS

• auToMaTic
• SEdan

H76014

MSrP: $17,058

$15,682

2013 Hyundai ELanTra LiMiTEd

• auToMaTic
• 51,830 MiLES
• SEdan

H76022a

$12,900

2015 Hyundai ELanTra SE

• auToMaTic
• w/ PoPuLar
PackaGE SEdan

H76030

MSrP: $20,670

$17,287

2015 Hyundai GEnESiS

• auToMaTic
• awd 3.8 SEdan

H76038

MSrP: $41,700

$39,278

2015 Hyundai SanTa FE LiMiTEd

• auToMaTic
• w/ uLTiMaTE

H76018

MSrP: $42,297

$38,018

2015 Hyundai SonaTa SE

• auToMaTic
• w/ PoPuLar
PackaGE SEdan

H76001

MSrP: $23,875

$20,971

2015 Hyundai TucSon GLS

• auToMaTic
• awd

H76026

MSrP: $24,350

$22,525

2015 Hyundai TucSon

• auToMaTic
• LiMiTEd awd

H76029

MSrP: $29,150

$26,821

2015 Hyundai accEnT GS

• auToMaTic
• HaTcHBack

H76015

MSrP: $17,378

$16,011

2016 Hyundai ELanTra SE

• auToMaTic
• w/ PoPuLar
PackaGE SEdan

H16006

MSrP: $20,345

$17,971

2015 Hyundai ELanTra SE

• auToMaTic
• w/ PoPuLar
PackaGE SEdan

H76010

MSrP: $20,446

$17,092

2014 Hyundai GEnESiS

• auToMaT
• LiGHTinG
• 2.0T couPE
6882

$22,500

2015 Hyundai SanTa FE LiMiTEd

• auToMaTic
• w/ uLTiMaTE

H76039

MSrP: $42,600

$35,819

2015 Hyundai SonaTa

• auToMaTic
• SPorT SEdan

H76004

MSrP: $24,513

$20,469

2015 Hyundai TucSon GLS

• auToMaTic
• awd

H76024

MSrP: $24,590

$22,745

2016 Hyundai TucSon

• auToMaTic
• LiMiTEd
w/ uLTiMaTE

H16010

MSrP: $35,390

$33,586

2015 Hyundai azEra

• auToMaTic
• SEdan

H76041

MSrP: $35,155

$31,961

2016 Hyundai ELanTra SE

• auToMaTic
• w/ PoPuLar
PackaGE SEdan

H16005

MSrP: $20,345

$17,971

2016 Hyundai ELanTra GT

• auToMaTic
• BaSE HaTcHBack

H16002

MSrP: $20,995

$18,344

2015 Hyundai GEnESiS

• 6-SPEEd ManuaL
• 3.8L ManuaL
TranSMiSSion

• couPE
H76042

MSrP: $27,880

$25,659

2016 Hyundai SanTa FE SPorT

• auToMaTic
• 2.4L PoPuLar/
PrEMiuM/TEcH

H16007

MSrP: $36,305

$34,056

2016 Hyundai SonaTa

• auToMaTic
• SPorT w/ PrEMiuM
PackaGE SEdan

H16011

MSrP: $26,415

$24,730

2015 Hyundai TucSon GLS

• auToMaTic
• awd w/ PoPuLar
PackaGE

H76025

MSrP: $25,100

$23,208

2015 Hyundai TucSon SE

• auToMaTic
• awd

H76040

MSrP: $26,730

$24,799

2015 Hyundai ELanTra SE

• auToMaTic
• w/ PoPuLar
PackaGE SEdan

H76006

MSrP: $20,596

$17,092

2014 Hyundai ELanTra GT

• auToMaTic
• 7 MiLES
• STyLE PackaGE
HaTcHBack

6874

$18,500

2015 Hyundai SanTa FE GLS

• auToMaTic
• w/ PrEMiuM
& uLTiMaTE

H76017

MSrP: $41,362

$37,694

2015 Hyundai SonaTa LiMiTEd

• auToMaTic
• w/ TEcH & uLTiMaTE
SEdan

H76037

MSrP: $32,815

$27,986

2015 Hyundai SonaTa

• auToMaTic
• HyBrid LiMiTEd
w/ PrEMiuM
PackaGE SEdan

H76016

MSrP: $32,725

$27,851

2016 Hyundai TucSon

• auToMaTic
• LiMiTEd awd

H16013

MSrP: $32,805

$31,216

2015 Hyundai VELoSTEr

• 6-SPEEd ManuaL
• TurBo M/T
HaTcHBack

H76032

MSrP: $23,920

$19,404

GALLAT
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A
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N

Tic
PackaGE

PE

22,500
SoLd
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JANUARY 29 - 30 - 31

SHOW HOURS:
Friday, January 29 Noon to 8 p.m.
Saturday, January 30 10 a.m. to 6 p.m.
Sunday, January 31 10 a.m. to 4 p.m.

 Cars don't last forever, and vehicle owners know they 
will someday need to replace their current automobiles. 
When the time comes to upgrade your vehicle, you will 
face the choice of trading in your current vehicle or sell-
ing it on your own.
 Some people are interested in getting the highest 
resale price for their current vehicle, while others just 
want to make the process of getting rid of their current 
vehicle as easy as possible. There are advantages and 
disadvantages to selling privately and trading in, and the 
choice often comes down to personal preference.

Private sale
 A person interested in getting the best price pos-
sible for his or her vehicle might benefit from selling it 
privately. However, it is important to note that this will 
take more time and effort than simply trading in the car 
at a dealership.
 To get started on a private sale, you must first estab-
lish a value for your car. This can be done by using a 
reputable used car pricing guide. You also can scan the 
automotive section of the newspaper to see what similar 
vehicles are selling for and price accordingly. The goal is 
to entice buyers with a realistic price.
Once you have established a price, it is important to 
keep the vehicle clean and running smoothly. This way 
anyone who contacts you about the vehicle will form a 
good first impression. Therefore, routinely wash and de-
tail the car and make sure to stay current on oil changes 
and  tune-ups.
 In terms of advertising the sale, there are many dif-
ferent options available to sellers. Buyers regularly check 
the classified section of the newspaper (both print and 
on their Web site), so that is a start and perhaps the 

most effective way to reach local shoppers. Some people 
like to post a message on social media or online clas-
sifieds. There also are automotive sales sites where you 
can advertise your car for a cost.
 Because researching, advertising and maintaining the 
vehicle can cost a substantial amount of money, selling 
it privately may negate the profit you earn in lieu of 
trading it in. This is the chance you will take if you go 
this route.

Trade-In
 Trading in your vehicle is the other option that you 
have if you are looking to recuperate some of the cost of 
your vehicle. The dealership where you are buying your 
new car will make you an offer for your older car and 
then put that amount toward the down payment on the 
new one.
 Oftentimes people find that trading-in is the sensible 
and easy way to go when replacing an older vehicle, 
particularly because the dealership does most of the 
work for you. They then will clean and fix the vehicle for 
resale on their lot or send it elsewhere.
The dealer who accepts your trade must be able to add 

in a margin for profit; therefore, you are not likely to get 
the full book value for your car. Rather, you will prob-
ably receive what has been dubbed "wholesale value" for 
the vehicle. This may be a few thousand dollars under 
what you could sell the car or truck for in a private sale. 
Therefore, you are paying for the convenience of having 
the dealer do the work when trade in. However, you 
will not be responsible for the condition of the car and 
anything that should happen to it once it is sold.

Donation
 Donation is another option for motorists looking to 
unload a vehicle. Individuals who have a vehicle that 
is so old it may not be worth much in a trade-in or 
through a private sale should consider donating it to 
charity. While you will not make a profit on this or have 
money to put toward the down payment on a new car, 
you will typically receive a receipt that can be used for a 
tax deduction. So it can be financially advantageous in 
that respect.
 Choosing whether to trade in a car or sell it privately 
depends on personal preference and how much time 
sellers want to devote to unloading their vehicle. 

Trade-in 
versus 
private sale

 Automobiles are more expensive than ever before. According to auto research-
er Kelley Blue Book, the average transaction price of a new car or truck sold in 
the United States in April of 2015 was $33,560. That figure, which represents a 
nearly 3 percent increase from the average transaction price a year earlier, high-
lights just how expensive new cars have become. Because cars and trucks are such 
significant investments, many drivers want to get the most bang for their automo-
tive buck. While that desire compels some drivers to purchase the most fuel-
efficient vehicle they can afford, motorists should know that fuel efficiency is not 
the only way they can secure the best returns on their automotive investments.

Maintenance
 Adhering to manu-
facturer maintenance 
guidelines is perhaps 
the most effective way 
for drivers to ensure a 
great return on their au-
tomotive investments. 
Routine maintenance, 
whether it's changing 
oil at the recommended 
mileage intervals or 
keeping tires prop-
erly inflated so engines 
aren't overtaxed, can 
add years to a vehicle's 
life expectancy, stretch-
ing drivers' dollars 
along the way.

Technology
 Many drivers 
purchase a car or 
truck and never give 
a second thought to 
the vehicle's lights. But 
there's a great dispar-
ity between standard 
manufacturer-installed 
lights and aftermarket 
lights that employ the 
latest technology, such 
as Philips Vision LEDs. 
With LEDs, vehicle 
owners are less likely to 
lose a light to burnout 
or failure, which can 
effect visibility and 
potentially result in a 
police citation. Unlike 
incandescent bulbs that 
will eventually fade and 
go dim, LEDs stay bright at the same intensity, so drivers can be confident and 
rely on their consistent performance. Vision LEDs are new, innovative bulbs that 
are available for direct replacement on interior and exterior lights and feature an 
advanced design capable of handling extreme heat and high vibrations. Because 
of their robust design and durability, Vision LEDs are backed by a 12-year limited 
warranty, providing drivers with more than a decades' worth of return on their 
initial investments. And, unlike standard incandescent lights in brake light appli-
cations, Vision LEDs turn on instantly, helping drivers react faster. A faster light 
response can help reduce overall braking distance. For example, at a speed of 75 
mph, a driver can reduce braking distance by up to 20 feet because of a quicker 
reaction to the brake lights.

Styling upgrades
 Because they are often personalized, automotive style upgrades are rarely as-
sociated with great returns. But some style upgrades are wiser investments than 
others. For example, Philips Vision LEDs mimic the popular lighting style used 
by many of today's high-end luxury vehicle manufacturers, enabling drivers to 
give their vehicles the same high tech, top-of-the-line look offered by luxury 
brands without saddling them with the higher costs of owning such vehicles. The 
Vision LEDs are available to replace brake and taillights as well as back-up, dome, 
glove compartment, side markers, trunk, and license plate lights, allowing drivers 
to make stylish upgrades that are backed by a limited 12-year warranty.

How to get the 
most bang for 
your automotive 
buck 

LEDs (top) are brighter and more durable than standard 
incandescent lights (below), and guaranteed to last up to 
12 years.
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Simple, more a�ordable way out of town.
406.587.0039 - 800.877.9606

8466 Hu�ne Lane - Bozeman, MT
406.281.7971 - 800.877.9606

6708 S. Frontage Rd - Billings, MT8

Jay Flight is the #1 selling travel trailer in 

North America 10 years running!!!

2 year mfg warranty 1 year mfg warranty

1 year free Roadside Assistance N/A

80 gal of fresh water Springdale: 60 gal       Aspen:  52 gals     Hideout: 45 gals

8 cubic ft fridge Springdale/Aspen: 6 cubic ft fridge          Hideout: 7 cu.ft

Intergraded A-frame N/A

Magnum Truss Roof System w/screwed down plywood Walk-on Roof with OSB

5/8” tongue groove plywood floor OSB Chip Board Decking

Mor/ryde CRE3000 suspension N/A

Total Flex-Foil Insulation Pkg w/ enclosed underbelly making R-19 
walls, R-22 roof & R-24 walls**

R-7 roof, floors and siding w/ opt or N/A enclosed underbelly

Solar Panel Ready N/A

One sturdy RV, carefully designed and built to last. Come see why Jayco Jay Flight 
with over 150,000 trailers on the road is America's favorite travel trailer.

visit www.bigskyrv.com 

Elitelitl

Great apps drivers can use

Smartphones are a convenient tool that few 
people can now imagine living without. 
Smartphone-toting moms and dads know 
they always have a camera on hand to take 

quick snaps of their youngsters, while foodies rely on 
their smartphones to find nearby restaurants or read 
reviews of eateries while out on the town. But drivers 
also can benefit from smartphones thanks to the fol-
lowing apps.

 waze: Commuters who download Waze to 
their smartphones may wonder how they ever navi-
gated their daily treks to the office without this useful 
app, which allows drivers to share real-time traffic and 
road information with their fellow motorists. Driv-
ers can use Waze to save time and gas money and 
make their commutes less stressful. Drivers who use 

Waze can actively report  accidents and find the least 
expensive gas prices posted by fellow drivers in their 
community.

 GasBuddy: While fuel prices dipped 
in late 2014 and stayed low into 2015, today's drivers 
are still conditioned to find the most affordable gas 
prices around. The GasBuddy app makes it easy to do 
just that, as users can share gas prices in their com-
munity, which fellow drivers can then peruse to find 
the most affordable filling stations along their driving 
routes. Drivers can even enter their city, ZIP code or 
postal code to find the cheapest gas in their vicinity.

 AAA Mobile: AAA members can 
use the AAA Mobile app to access AAA services on 
their smartphones. Such services include trip plan-

ning, member discounts and roadside assistance. The 
app also includes a mobile version of the motor club's 
popular TripTik¨ Travel Planner, which makes it easy 
for smartphone users to find club-approved hotels, 
restaurants and attractions. Drivers can even create 
and share trip itineraries between their desktop and 
mobile devices.

 Insurance: Nearly every auto insur-
ance provider now offers its own mobile app to policy 
holders. Such apps may allow drivers to pay their bills, 
view their insurance identification cards, peruse their 
policies, arrange for roadside assistance and report 
claims among other things. These apps put your auto 
insurance provider at your fingertips and can make it 
much easier to manage your policy. 
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Lisac’s Tire
2109 Yale Ave., Butte, MT 59701

(406) 782-4294
Lisac’s Tire

1100 W Park Ave., Anaconda, MT

59711

(406) 563-6110
Lisac’s Tire

3112 King Ave. W., Billings, MT

59102

(406) 656-9770
Eagle Tire

1101 Argyle St., Helena, MT

(406) 443-5910
Eagle Tire

125 N. Wallace, Bozeman, MT

(406) 587-5414
Full Circle Tire

12 E. Legion, Whitehall, MT

(406) 287-5682

Auto Barn
531 N. Montana St., Dillon, MT

(406) 683-6689
D&D Auto

39 Highway 287, Ennis, MT

(406) 682-4234
Lisac’s American

Car Care
3600 Harrison Ave., Butte, MT

(406) 494-4450
Bob’s Quality Auto

303 N. Brown St., Phillipsburg, MT

(406) 859-2725
RTW Enterprises

120 W. Front, Drummond, MT

(406) 546-6191
Three Forks Motor

Supply
218 Main St., Three Forks, MT

(406) 285-3212

Albertson
Automotive

101 N. Broadway, Manhattan, MT

(406) 284-3731
All Service Tire

618 E. Park, Livingston, MT

(406) 222-0994
JRs Tire & Service

6522 US Highway 287 N., Norris,

MT

(406) 685-3384
Andy’s Service

202 S. Main St., Sheridan, MT

(406) 842-5939
All Hands Auto

3565 Highway 287, Sheridan, MT

(406) 842-7155
KC’s Tire & Glass

304 N. Front St., Townsend, MT

(406) 266-3142

Lisac’s Tir Auto Barn

Nationally Known. Locally Owned.

2616West Main – Bozeman
587.9211

Open Seven Days aWeek!
Mon – Fri 8:00 am – 6:00 pm
Saturday 8:00 am – 5:00 pm
Sunday 10:00 am – 5:00 pm

LocaLLy owned & operated

ReseRve Online
Pick uP in Store

Skip the hassle of waiting around for parts,
Reserve online, Pick Up in Store and have your

parts waiting for you!

STOP BY TODAY FOR INCREDIBLE OFFERS AND
UNBEATABLE SERVICE.

GALLATIN RECREATION
21 FORK HORN TRAIL
BOZEMAN, MT

DISCOVER HUGE REBATES ON SELECT MODELS
AT GALLATIN RECREATION.

our ride
21 Fork Horn Trail,

Bozeman (Near Four Corners)

(406) 578-0083
WWW.GALLATINREC.COM

BRAKE & ALIGNMENT
Ken Lamping - Owner

• Alignment 
• Shocks
• Struts  
• CV Axels
• CV Boots  
• Brakes 
• Drums  
• Rotors 
• Masters  
• Cylinders

1713 North 
Montana 
Avenue

NOW MASSEY FERGUSON© covers more ground than ever, with three new tractor series
ranging from 80 to 150 engine HP.

U S E D T R A C T O R S
IH 444, 2wd utility, ’69, 38 hp, 3pt, KoyKer loader, consigned............................................................................$6,500
MF 1240, pfa, ’98, 25hp, 1590hrs, loader............................................................................................................................$10,900

MF 5465, ’09, 95hp, 1975hrs, 16 speed dyna-4 shuttle.................................................................................................$69,500

CAse 1690, 2wd, 90 hp, cab, air, 2600 hours...................................................................................................................$12,950
CAse 1896, 84, 2wd loader w/ grapple...........................................................................................................................$16,200
Ford NH tN70A, pfa, ‘04, 57 hp, 1814hrs, turf tires.......................................................................................................$18,200
CAse/1H JX 1100u, pfa, ’05, 85 hp, 930 hrs, 12x12 shuttle, cab lx152 loader.............................................$44,800
CHAlleNGer Mt525, ‘04, 95 hp, 4200 hrs, loader.........................................................................................................$69,500

Ford NH ts130A, pfa, ‘06, 110hp, 1750hrs, sharp..........................................................................................................$78,000

AnnuAl Winter inventory SAlespring clean upCheCk out our rental returns & Demo units!

MF 1240, pfa, ’98, 25hp, 1590hrs, loader........................................................................................................................ $10,900
IH 444, 2wd utility, ’69, 38 hp, 3pt, KoyKer loader, consigned...................................................................................... $6,500
MF 1250, pfa, ’98, 40 hp, 1870 hrs, 16 spd shuttle, loader, consign ......................................................................... $13,900
Duetz AllIs 6275, mfwd, 88’, 73 hp, 4765 hrs, cab, loader, grapple.........................................................................$14,800
CAse 1690, 2wd, 90 hp, cab, air, 2600 hours .................................................................................................................. $12,950
ForD NH ts130A, pfa, ‘06, 110hp, 1750hrs, sharp.......................................................................................................... $78,000
NH BooMer 40, ’13, 41hp, 4wd, 210hrs............................................................................................................................$19,900
JD 2840, cab w/ air, 4000hrs, 95hp, 158 loader,consigned .........................................................................................$18,500
JD 4040, ’78,100hp, cab w/air, 3pt, dual pto, quad range............................................................................................$22,000
WHIte 2-105, ’79, 3200hrs, hydraul shift, dual pto.....................................................................................................$14,900

24 Hour Service
494-3606

• Heavy & Light Duty Recovery
• Damage-Free Towing
• Roll Back Equipment
• 4x4 Wrecker

• Cold Weather Starting
• Car Unlocking
• Protected Storage

USED
PARTS
Domestic
& Foreign

Jay Richards, Owner • 520 Holmes Ave. • Butte, MT
Butte’s Oldest Wrecker Service

ecker

Voted
Butte’s
Best

 The worst is over, we're thinking. With winter 
winding down, we need only look to warmer days 
ahead. Not so for those who suffer from seasonal aller-
gies. A short winter season followed by an early spring  
-- may only hasten the onset of allergens and pollen 
in the air, causing an itchy and runny nose, teary eyes, 
sneezing and congestion in those who are prone to 
allergies.
 According to the American Academy of Allergy, 
Asthma and Immunology, an organization of aller-
gists, immunologists and related professionals, "Avoid-
ing your allergy triggers is the best way to reduce 
symptoms." (www.aaaai.org.) Limiting outdoor activi-
ties on days with high pollen counts, keeping windows 
closed (at home or in the car) to keep pollen out, and 
taking a shower after coming indoors, are some of the 
steps that AAAAI recommends.
 However, "keeping your car's windows closed 
while driving may not be sufficient if your car's cabin 
air filter is clogged," said Chuck Kerrigan, Director 
of Marketing for Purolator. The company supplies 
BreatheEasy cabin air filters to the aftermarket in 
North America. (www.BreatheEasyCabinFilters.com)
 Located under the hood or behind the glove box of 
most late model vehicles, a fresh cabin air filter helps 
clean the air that enters the driver and passenger com-
partment through the vents, keeping it free of dust and 
other pollutants that can aggravate asthma and allergy 
symptoms.
 "When the cabin air filter remains unchanged for 
long periods of time, the dust and dirt that accumulate 
are blown back into the interior of the car when the 
A/C or heating is turned on," Kerrigan explained.
AAAAI lists three pollen seasons depending on where 
you live. Trees pollinate in the spring, grass releases 
its pollen in the summer, and weeds cause allergic 
symptoms in the fall. And, if in a given year, winter is 
short and spring comes early, allergens will strike more 
often than not.

 Therefore, Purolator recommends changing the 
cabin air filter every 12,000 miles or per the vehicle 
manufacturer's suggested intervals in the owner's 
manual.
 Two kinds of cabin filters are available -- the par-
ticulate cabin filter and the activated charcoal cabin 
filter. The activated charcoal cabin filter adsorbs most 
toxic and foul-smelling gases, such as ozone, nitrogen 
oxide, sulfur dioxide and hydrocarbons, keeping odors 
out of the car's cabin. Purolator offers both for many 
vehicles. Refer to the owner's manual or the applica-
tion guide at www.BreatheEasyCabinFilters.com to see 
if your vehicle is equipped with a cabin air filter.

 Purolator's BreatheEasy cabin air filters contain 
media that is engineered to capture and hold even the 
finest particles of contaminants such as dust, soot, pol-
len, fungus and bacteria. These filters are electrostati-
cally charged to ensure that particles stay embedded in 
the filter and cannot enter the vehicle.
 Purolator BreatheEasy cabin air filters come with 
illustrated vehicle-specific instructions that make 
installation simple for do-it-yourselfers or professional 
technicians.
 So, why not take yet another step toward keeping 
allergens at bay? 

A cabin air filter before and after use.

The time is right
Install a fresh cabin air filter before the allergens strike

what's the difference 
between 
AwD and 4wD?

 Winter weather is just around the 
corner, leaving some drivers wonder-
ing if their two-wheel-drive vehicles 
can handle roads covered in snow and 
ice. Now is the time people flock to car 
and truck dealerships to trade in their 
cars for something with a little more 
power and traction and also to take 
advantage of end-of-season pricing. 
When faced with an array of vehicles 
boasting four-wheel-drive and all-
wheel-drive, consumers often wonder 
about the differences between the two 
options or if there is any difference at 
all. Though similar, four-wheel-drive 
and all-wheel-drive are not quite the 
same.
 Four-wheel-drive systems, often re-
ferred to as 4WD, trace their origins to 
the late 1800s, while all-wheel-drive, 
or AWD, did not arrive until the late 
1970s, when an AWD system was used 
on an Audi vehicle for rally racing. 
Now many cars and trucks come with 
4WD or AWD, particularly crossovers 
and SUVs.
 Both drive systems engage all four 
wheels at the same time to provide 
more traction. On AWD systems, the 
powering of the wheels is automatic 
and usually handled by the electronic 
system of the car. Some vehicles drive 
in two-wheel-drive, but then engage 
AWD when sensors detect a need for 
more traction and maneuverability. 
When operating 4WD vehicles, driv-
ers may have to manually engage the 

system. True 4WD uses a transfer case 
mounted by the rear of the transmis-
sion. A button or selector lever on 
older model SUVs would switch the 
vehicle from 2WD to 4WD. Unlike in 
AWD systems, the front and rear axles 
are locked together in 4WD systems.
 Four-wheel-drive systems are better 
for off-roading, rock-climbing and 
driving through mud and water.  
 Individuals who participate in 
many off-road recreational activi-
ties will find that 4WD, especially in 
vehicles with more gears, is more 
effective and provides better traction. 
All-wheel-drive provides stability, 
largely on roadways, and enables the 
vehicle to modify the level of power to 
either the front or rear wheels to im-
prove traction as needed. All-wheel-
drive is adequate for many drivers and 
situations.
 It is important to note that, on icy 
or slippery roads, neither AWD or 
4WD systems assist with braking or 
completely prevent cars from skidding 
on slick surfaces. Having the ability 
to engage all four wheels at the same 
time should not be used as a replace-
ment for cautious driving in inclement 
weather.
 Four-wheel-drive and all-wheel-
drive both provide power to all four 
wheels on the vehicle but have subtle 
differences that make each better for 
certain driving conditions.  

All-wheel-drive and four-wheel-drive systems are similar, but the latter is preferable 
when driving off-road.
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HELENA’S  

ONLY
 TRUCK  

CENTER

OVER 60 

TRUCKS TO 

CHOOSE FROM

2007 Ford F150 Super Crew
5.4 V8, 4x4

2010 Ford F150
4x4, 5.4L V8

2010 GMC Sierra SLT Crew Cab
4x4, Leather

2011 Toyota Tundra Double Cab
4.6 V8, 4x4

2010 GMC Sierra SLT Crew Cab
4.8L V8, Leather

2012 Ford F150
Super Crew Cab, Leather

2010 Nissan Titan
5.6 V8, 4x4

2009 Dodge Ram 1500 Crew Cab
4x4, V8

2006 GMC Sierra 1500
Reg Cab, 4x4

2012 Chevy Silverado LTZ
Crew Cab, Leather

2010 Ford F150
Super Crew, 4x4

2012 GMC Sierra  
1500 SLE Crew Cab

5.3 V8, 4x4

2011 Chevy Silverado 2500 HD LT
6.6L Diesel

2012 Ford F350 Crew Cab
6.2L V8, 4x4

2003 GMC Sierra 2500 HD
6.6L V8, 4x4, Auto

2009 Dodge Ram 3500 
 Mega Cab

6.7 Diesel, Leather

2011 Ford F350 Crew Cab
4x4, Leather

2013 GMC Sierra 350 HD
6.0 V8, 4x4, Auto

2010 Ford F250 Crew Cab
4x4, A/C

2013 Ford F350 Crew Cab
6.7L V8, Diesel, 4x4

Mile High Motors of Helena
(406) 442-1445

www.milehighhelena.com
Helena’s newest used car / truck center

1500 Cedar St. & 1325 Cedar St.
*Guarantee $2000 trade in value on all vehicles prices over 8,000 on the lot o.a.c 
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NOTICE
$1,000Match Guarantee ... Extended!...

Representatives will be on site to help you get TOP DOLLAR for
your valuables and to get the financing you need.^^

Appraised: $500
Mile High Match: $500

Total Down Pymt: $1,000

Appraised: $700
Mile High Match: $700

Total Down Pymt: $1,400

Appraised: $300
Mile High Match: $300

Total Down Pymt: $600

My Favorite

Band-B
es
t
of

My Favorite

Band-B
es
t
of

My Favorite

Band-B
es
t
of

10 DAYS ONLY! Trade-In Disposal Sale!
Appraisers on site - we will match your trade-in item for up to $1,000 towards your down payment! (on select vehicles)

Truckloads of cars, trucks, minivans
and SUVs will be available for ten
days only. Get incredible deals on
hundreds quality vehicles, many
starting at $99 per month* and
many more with factory warranties
still in effect. If you are interested
in buying a vehicle, you MUST
attend this event!

$99per
MO.*

60
Vehicles+

Must Be Sold
Starting
As Low As

Bad Credit? NO Credit?
All credit ApplicAtions Accepted!**

Credit problems? Want lower payments? Currently in a lease? Payoff too high? Bankruptcy/Divorce? Interest rate too high?
Offer Ends January 29th

+No Purchase Necessary. See Dealer for Details. Offer ends on January 29th. ^Lease for 48 months o.a.c., plus tax and applicable fees. 10,000 miles per year for well qualified
lessees, not all will qualify. lessee responsible for excess wear and mileage.^^Available through dealer on select in-stock models with approved credit through dealer.

**Acceptance does not mean approval. *See dealer for details.

all vehiCles are iNspeCted aNd sOld thrOughMile high MOtOrs!

2016 Jeep Patriot
stk# J6608

Lease 48 months 10K
$273.19 with 1st payment DAS^

Retail 84 months
$296.00 per month with

$1,000 down o.a.c.^

2016 Optima
LX Turbo

stk# k6719

Lease 48 months 10K $283.37
with $783.37 DAS^

Retail 84 months
$335.52 with

$1000 down o.a.c.^

2007 Chrysler
Aspen Limited

GUNS

Cash Value: $1,000
Mile High Match: $1,000

Total Down Pymt: $2,000
CASH

COINS VINYL
COLLECTION

TrADE Anything of Value & we will match your
down payment. Dealer accepted trades not limited to:

Boats, Mopeds, quads, RVs motorcycles, jewelry lawn
movers, paintings furniture and much more!

No reasonable offer will be refused.

ON HARRISON AVE., NEXT TO WALMART
BUTTE, MONTANA

1-855-463-7103
www.MileHighCJD.com

1500 CEDAR & 1325 CEDAR
Helena’s Newest Used Car/Truck Center

406-442-1445
www.milehighhelena.com

OffER HAS BEEN EXTENDED!
Putting Dreams in Driveways

Ext
End

to thE

End
of t

hE m
ont

h!

BUTTE HELENA

Loaded
$12,989

2014 Chrysler 200

$13,775

Aspen Limited

LoadedLow miles


