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Bedrock Bedrock 
Landscape SupplyLandscape Supply

7579 Highway 51, Sterrett, AL, 35147 (Chelsea)7579 Highway 51, Sterrett, AL, 35147 (Chelsea)
205-678-4041

Serving Landscapers & Home Owners Since 2008

• Mulch: Hardwood & Premium Rubber in 
   a Variety of Colors
• Screened Topsoil, and Sand
• Decorative Stone or Palletized Rock: 
  15 Varieties
• Pine Straw, Wood Straw
• For Landscapers or Homeowners Pick-Up or   
  Delivery Services - Usually within 24 hours

The quality of our products is what sets us apart! The quality of our products is what sets us apart! 
You get the same consistent product today or You get the same consistent product today or 

months from now.months from now.
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Making dreams happen one 
home at a time.home at a time.

www.alahomes.com

Making dreams happen one Making dreams happen one 

HEATHER ROBERTSHEATHER ROBERTS
Realtor/OwnerRealtor/Owner

•RESIDENTIAL •COMMERCIAL •LAND
112 Court Sq., South, Talladega

Office 256-368-9008 Cell 256-223-1817
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Written by FAITH DORN
Photographed by TUCKER WEBB

For Dr. Harold Settle and his wife Virna, their home on the Logan Martin 
shoreline in Cropwell is a refuge cloaked in nature. The home is surrounded by 
an astonishing collection of flora planted by the Settles. 

“These banana plants were given to us by the neighbor,” the doctor said, 
pointing out an example. “I was doing stress tests at the office one day, and I 
looked at a patient’s address and recognized our street. I told her that Virna 
always threatens to come over and take some leaves. The neighbor came over 
the next year with nine banana roots to plant. 

“Virna answered the door, and the neighbor asked her if her mother was 
home—she thought Virna was my daughter,” he added with a laugh. 

The Settles have an herb garden just outside their back door featuring thyme, 
basil, parsley, rosemary and lavender. The front corner of the home has two 
Savannah Holly trees. 

The list of plants on the property is expansive, but there are Japanese maple 
trees, camellias, Japanese cherry trees, ferns, a Dutch iris, a Meyer lemon tree, 
peppers, clematis, daffodils, hostas, a plum tree, a live oak similar to the ones on 
Toomer’s Corner in Auburn, a Harry Lauder’s walking stick plant, a persimmon 
tree, blueberries, and what this writer would consider enough roses to enter the 
parade in Pasadena, California. 

“The landscaping never stops,” Harold said. “There is always something that 
needs to be done. I had both hips replaced last year, and it has taken me seven to 
eight months to recover.” 

With all the upkeep necessary for the yard, the Settles do not sleep late. “Gen-
erally, we do all of our work in the morning, and in the afternoons, we don’t 
work. If it is a hot day, we will get in the swimming pool,” he said. 

“Virna wanted a swimming pool. I did not. She kept after me and would say, 
‘I don’t want to get in the lake; I can’t see the bottom.’ Finally, after four years, I 
looked into it and saw that it could work, so we used Hollywood Pools in Vestavia 
Hills. I don’t know why she didn’t talk me into it sooner.”

According to the doctor, “to properly tour the yard and see everything, it takes 
about one hour and two glasses of wine.”

The wine cellar in their basement stands at the ready for any lengthy lawn 
tours or for a casual afternoon at home. 

“We have some wine every afternoon to relax. We try to drink decent wines, 
but we do not drink very expensive wines,” said Dr. Settle, who stopped prac-
ticing cardiology in December 2017, “but I have started working again doing 20 
hours a week for Social Security. I am usually here working in the yard.”

The grotto in their backyard was formerly a dog pen. 
“The stained glass windows in the grotto are from the Veranda on Highland 

restaurant in Birming-
ham. I got them from 
Southern Architecture 
in Cullman. They have 
quotes from Hemingway 
and Shakespeare,” Harold 
said. 

The Settles enjoy 
opera, and when they 
attended a performance 
at the Cincinnati Opera 
Hall, they saw the square 
window which now also 
resides in the grotto. It 
came from an old house 
in Hyde Park in Cincin-
nati, which is the area 
Dr. Settle lived in while 
training. 

The Settles are not 
the only ones who enjoy 
the yard. The wildlife 

A FLORAL PARADISE ON THE SHORES 
OF LOGAN MARTIN LAKE

Varieties of flora abound in the Settles’ lakeside landscaping

Dr. Harold Settle admires some of the 400 roses he cultivates in 
his Cropwell garden 

Photos by Tucker Webb/The Daily Home
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214 W. Fort Williams St (Ogletree Plaza Shopping Center)
 Sylacauga, AL 35150 | (256) 861-2450

Mon.-Fri. 8:00 AM-6:00 PM, Sat. 9:00 AM-5:00 PM, 
Closed Sunday
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SPRING BLOWOUT DEMO SALE!

APRIL 6, 2024, 10:00 AM - 2:00 PM

$19999
-$90 ACE REWARDS 

EXCLUSIVE
$28900

DeWalt 20V MAX Trimmer 
& Blower Combo Kit
 #7025981|  No Limit.

SALE

$59999
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EGOTM Power+ 56 Volt 
Select CutTM Touch DriveTM 

Self-Propelled Mower
#7006686

Additional 5 Ah 
Lithium Battery 
#7809312| No Limit.

$299.00
Value

Scotts® Nature Scapes 
Color Enhanced 
Mulch 2 Cu. Ft.

BUY ONE OF
GET THIS

FREE
THESE

FREE
THESE

SALE

$9993
For

Sierra Red #7394695, Black #7394703, 
Deep Forest Bown #7394711

10% 
OFF

Sauces, 
Seasonings 
& Rubs
Assorted Sizes & 
Flavors | No Limit.

Must Buy 4 or More 
Mix & Match

Featuring Big Green Egg Demo w/Food Samples, 
and Bad Boy Mowers Demo!
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Licensed 
Bonded 
Certified

SERVICES OFFERED:
∙ Emergency Plumbing

∙ Faucet Repair
∙ Fixtures Installation

∙ Fixtures Repairs
∙ Re-Piping

∙ Sewer Cleaning Sewer Main 
Installations

∙ High Pressure Jetting & Drain 
Services

24 Hour
Emergency

Service

 2030 Old Coal City Rd 
Pell City, AL 35125

205.814.4504
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000311374r1CABANISS CABANISS 

FEED & FARM SUPPLYFEED & FARM SUPPLY

1301 Quarry Road • Sylacauga, AL 35151
256-249-3090 • 256-401-3200

Owner: Ashley Cabaniss

Check out our wide variety 
of plants, seeds, fertilizer 

& garden supplies.

Green Thumbs Up!

SpringvilleSpringville
Small Engine Service

205-467-0373
Stacy Shoop Owner

5270 US Hwy. 11, Springville

Small Engine Service
We Are A Dealer For:  Dixie Chopper, We Are A Dealer For:  Dixie Chopper, 

Masport Push Mowers, EFCO & Masport Push Mowers, EFCO & 
Maruyama Weed Eaters.Maruyama Weed Eaters.
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Pests come in all shapes and 
sizes. With Aardwolf Termite & 
Pest Control Services, Inc., you 
can make sure they go away  
and stay that way. Call us for 
a free estimate.

• Pest Control 
• Termite Treatment 
• Foundation Repair 

ONE CALL DOES IT ALL!

www.aardwolfpestcontrol.net

205-338-6615

0
0

0
3

1
0

2
5

8
r1

 

also likes visiting the lush property. “I was sitting on 
the patio, and I was on the phone with my mother in 
Manila. She said, ‘What is that noise?’ I listened and 
said, ‘Mom, that sound is the birds!’” said Virna. 

Harold built the house 30 years ago with his late 
wife Jean. “We moved in in June of 1994, and we 
bought the lot next door in 1999 and started land-
scaping it. I like to landscape and grow things. It is a 
passion.”

The first time he drove out to the lot, there was just 
a gravel road. He decided he did not want to be on the 
main channel because of the traffic. 

Having grown up in Virginia and gone to the Uni-
versity of Virginia for medical school, Dr. Settle loves 
Georgian architecture. The house plan is based on a 
design from Southern Living. 

“This house had been built in Raleigh, North Caro-
lina, and we wanted to go see it, but they told us there 
was one in Greenville, South Carolina, that was dec-
orated that we should go see,” he said. “I made some 
small changes, but basically, we agreed on the plans.” 

The home is 3,200 square feet, with four bedrooms 
and three full bathrooms. The master bathroom has 
a shower, jacuzzi, and closet. The Settles have redone 
all of the bathrooms in Italian-style stone. 

The first major items Dr. Settle bought for the 
house were the chandelier and medallion in the for-
mal dining room. 

“We love to entertain and have people over,” he 
said. “A few weekends ago, 
we had the River Oaks 
Homeowners Association 
over here. There is nothing 
like living up here on the 
lake.”

Virna feels the same. 
“The people are so nice. 
All of the people are great,” 
she said. 

When Virna is not 
working with her husband 
on their landscaping, she 
enjoys cooking, art, tennis, 
and pickleball. She is a 
local pickleball champion 

and is participating in the state tournament in Octo-
ber. 

“I came to the United States in the late 1980s, and I 
came to Birmingham in 1993. I was in the hotel indus-
try, but I worked in the restaurant business for many 
years,” said Virna. When she married Harold, Virna 
stopped working outside the home and had time to 
explore new interests, such as creating art. “I started 
doing paintings first. Then I started doing pottery.” 

“She is very talented at pottery,” the doctor said. 
“She makes bowls and spoon rests and has also made 
chopsticks. She’s always looking for new ideas.”

Dr. Settle enjoys collecting art, and his collection 
is spread throughout the house. It includes works 
by Wayne Spradley, Art Bacon, Carl Salter, and Basil 
Eads, as well as Remington sculptures and Virna Set-
tle originals. 

The Settles’ landscaping includes more than 250 
varieties of roses.
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Join us as we partner with local dealers for our 14TH ANNUAL Car Sale Event. 
We will have a team onsite to assist with questions and financing. This event is happening 

at our main branch located on Hwy 280 in Sylacauga - but don’t forget we can also 
help with your auto re-financing needs at any of our five locations from April 1-29.             

Trust us - you don’t want to miss this opportunity! Get pre-approved today by calling, 
visiting us online, or coming by one of our branches.

LOGO

Vertical Logo

Horizontal Logo

SPECIAL CAR SALE RATES
APRIL 19-20
NUMEROUS LOCAL DEALERS!

Join us as we partner with local dealers for our 14TH ANNUAL Car Sale Event. 
We will have a team onsite to assist with questions and financing. This event is happening 

at our main branch located on Hwy 280 in Sylacauga - but don’t forget we can also 
help with your auto re-financing needs at any of our five locations from April 1-29.             

Trust us - you don’t want to miss this opportunity! Get pre-approved today by calling, 
visiting us online, or coming by one of our branches.

LOGO

Vertical Logo

Horizontal Logo

SPECIAL CAR SALE RATES
APRIL 19-20
NUMEROUS LOCAL DEALERS!

“We commissioned Richard Tubb from Pepper Place to come in 
and do a lot of the decoration,” he said. “A lot of the furnishings are 
from his studio. He is responsible for a lot of the interior decorating. 
You want something that will go with Georgian architecture. We 
bought the Catholic prayer bench outside Baton Rouge. It is sup-
posed to be from a Spanish church.” 

Although the Settles feel they have a lakeside paradise, they 
also enjoy traveling and seeing different cultures. “We have been to 
France, Spain, Italy, Greece, Jamaica, and throughout the Caribbe-
an,” Harold said.

From his perspective, the home has evolved considerably over 
the last 30 years, including the additions of Virna’s grotto and the 
pizza oven. “But the best addition has been Virna.” 
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Ready, Set,
        MOW

33790 US Hwy 280
Childersburg
256-378-3011

Fish Bait as Available

        MOW        MOW        MOW

NAPA Auto Parts Childersburg

LAWN MOWER & SMALL ENGINE PARTS, BLADES, BELTS, ACCESSORIESLAWN MOWER & SMALL ENGINE PARTS, BLADES, BELTS, ACCESSORIES

MAJOR OIL MAJOR OIL
BRANDSBRANDS
FILTERSFILTERS
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By VALLEAN JACKSON
Special to The Daily Home

Chip East is a regional extension agent who is like 
a walking encyclopedia when it comes to all things 
gardening, farming, and horticulture. What started 
as a hobby has become his vocation, and he uses his 
knowledge and love for crops to help others. 

“I have been gardening for as far back as I can 
remember,” he said. “As a little boy, picking rocks out 
the garden around age six or seven I’d say is some-
thing I enjoyed, but it was more fun when I got to 
plant stuff. Then the other fun part is when you get 
to eat what has grown. So my love for gardening goes 
way back.”

East worked at a nursery as a teen. As extension 
agents came in and were so knowledgeable about so 
much, he found them fascinating and desired to fol-
low in their footsteps to be able to do the same for oth-
ers. To him, the extension office was like education for 
adults because the it provides far more information 
than just about fruits and vegetables. There is infor-
mation available about food safety, home landscap-
ing, home pests, nutrition, diet, farming, and more. 

“The extension office is far from just being one-
note when it comes to the information it can help to 
provide someone,” East says. “I have learned plenty 
from great extension agents. In fact, I first started 
going to extension meetings as a kid because I wanted 
to learn. Then I grew up and now I teach those same 
meetings that I used to be a part of.”

East’s areas of focus is commercial horticulture. 
He works with fruit and vegetable farmers, and is 
an expert on blueberries, grapes, and pecan trees. 
The counties he covers include Talladega, Calhoun, 
Chambers, Clay, Cleburne, Lee, Coosa, Macon, Ran-
dolph, Russell, and Tallapoosa. For 26 years, he has 
helped people start farms, answered their gardening 
or farming questions, given people the encourage-
ment to keep going, and achieved the goal to overall 
make them more productive. 

“I feel like a part of what I do is teach people how to 
save time, grow more, and be productive. I grow with 
the farmers and the job at hand is to help them be suc-
cessful. That may include answering their questions, 
conducting zoom meetings, phone calls, receiving 
pictures of bugs or crops, and farm visits. Believe it or 
not, I answer a ton of questions pertaining to fertilizer. 
We have a phone app that has plenty of information 
that is handy as well, but whether from the app or me, 
the information shared is unbiased research, mean-
ing that this is going to work.”

In an interview with The Daily Home, East had 
the following to say about fruits, vegetables, the best 
times to plant, and more.

Q: What fruits are the best to grow in the spring?
East: We can grow a lot, as fruits bloom early. In the 

spring, I worry about peaches, plums, and blueberries 
because if it gets cold, they might not bloom again. 
What blooms now, we are picking. The spring is that 
time of the year where the possibility of cold weather 
is definitely a concern, because in the last few years, it 
has been kind of rough with the cold. I think now we 
are kind of okay, but we can not say for certain just yet. 
For strawberries, they will bloom over a long period 
of time, the heat is what stops their season. One of the 
good things about most fruits is that we don’t have to 
replant them each year. For strawberries we do and 
this is why they are the most expensive crop to plant. 
When it comes to a peach tree, I will say you can get 

about 15 years or so out of a peach tree, but it all just 
depends. Farming, laboring, and picking the fruit is 
expensive. This line of work is nothing to be taken 
lightly because so much goes into it and a lot of times 
it is done without a lot of help. 

Q: What vegetables are the best to grow in the 
spring?

East: When it comes to vegetables juxtaposed to 
fruits, we can delay planting vegetables, but we can 
grow anything it just all depends. Tomatoes get a lot 
of diseases. Everybody wants to grow them, but they 
have a lot of diseases or pests. The best outcome of 
gardening is obtaining that perfect crop. No one wants 
something that’s rotten or has wormholes. When you 
go to the grocery store you wouldn’t want a tomato 
that’s rotten, so the same goes for picking crops and 
an overall good harvest. But I would say just to list 
some vegetables, peppers, beans, squash and more. 
There’s warm and cold vegetables, but spring is the 
ideal time to plant warm season vegetables. Grow 
what you like to eat, and always remember that the 
best thing in a garden is your eyes. Also, I encourage 
people to try different varieties of vegetables. With 
different varieties some of them are disease resistant. 
This could change production and create certain 
advantages. 

Q: What are your thoughts on hybrid fruits?
East: When it comes to hybrid fruits, you first need 

to understand what a hybrid is. It is a cross of two or 
more plants, and this is usually done because it was 
something they didn’t like about that particular fruit. 
The intent of hybrid fruits is to improve. It may be 
for better taste and or because it’s more likely to be 
disease resistant. This can take several years of doing 
this, trying to get a better quality as far as look or taste. 
The downside is that sometimes quality can suffer in 
having a hybrid but this is why it takes time and trial 
and error. Another downside about hybrids is that you 
can’t save the seed because it is not a guarantee that it 
will produce the same thing. 

Q: What are the best practices to maintain a pecan tree?
East: Ah, man, I will answer questions about pecan 

trees all day. I love talking about pecan trees, but the 
things to keep in mind is to plant more trees and put 
them further a part. I would recommend 80 ft at min-
imum, but ideally 100 ft. They are best to be planted 
in the dormant season. If it is in a pot then any time 
of the year works, but for bare roots, it is best to plant 
them in the winter time. They also need weed control, 
mulch, irrigation, to be kept clean, and rainy years are 
not good for them as it can encourage diseases. 

Q: What is your favorite fruit or vegetable?
East: That’s a tough one, but I would have to go 

with okra. You just have to pick them every day. As far 
as a fruit, I would have to go with blueberries. I had 
a blueberry nursery and can tell you plenty of things 
about them. In fact, blueberries paid my way through 
college. 

Talladega extension agent shares his 
knowledge of all things horticultural

Annuals  | Vegetable Plants  | Shrubs  | Trees
| Pine Straw  | Pine Bark  | Potting Soil 

925 23rd St. N. | Pell City 205.338.3952

See Us for All Your Lawn 
and Garden Needs

Come see our 

Selection of 

Azaleas, Dianthus 

& Snapdragons
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Extension agent Chip East with a large blueberry bush / Submitted photo
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8 4 0 8  F a r l e y  Av e n u e ,  L e e d s ,  A L  |  n e l s o n t e a m i n c . c o m  |  2 0 5 - 7 0 2 - 4 4 2 6

•Irrigation Design, Installation,   
  Maintenance and Service
•Landscape Design & Installation
•Hardscape Design & Installation 
   (Kitchens, Fireplaces & Fire  
   Pits, Retaining & Sea Walls, 
   Driveways, Patios, Walk Ways 
   and More)

•Drainage
•Outdoor Lighting Design, 
   Installation 
•Custom Landscape Features 
  (Pergolas, Fencing, Staircases, 
   Ornamental Iron, Synthetic Turf)
•Ponds and Water Features

WE KEEP EVERY

Dawn Williams
Realtor®

205-747-5218
Dawnleadsyouhome.com
Dawn@hometownproperties.com

30 Comer Ave. 
Pell City, AL 35125

205-338-7355

Dawn Williams

Trust Dawn to Lead You Home!Trust Dawn to Lead You Home!

30 Comer Ave. 30 Comer Ave. 

From Start to Finish I'll Be with You for From Start to Finish I'll Be with You for 
Every Step of Your Home Buying Journey. Every Step of Your Home Buying Journey. 
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By VALLEAN JACKSON
Special to The Daily Home

Furniture is what helps a home feel like home, and 
there’s no better feeling than being able to shop for it 
locally.

Room By Room in Pell City is a locally owned fam-
ily business that carries an array of pieces from living 
room furniture to wall art. It offers a variety of combi-
nations and styles that can be used to furnish a home 
or business. It has been located in Pell City since 2009, 
but the owner Greg Winningham has been in the furni-
ture business since he was 16. 

“I started this business to meet the growing housing 
market in the area,” he said.  “We wanted to offer the 
great people of Pell City and surrounding areas a place 
they could furnish their home without having to travel 
to Birmingham.”

Winningham said that as a family owned busi-
ness, Room By Room strives to treat its customers 
and employees like extended family. What makes the 
business unique is that it provides customers a way to 
fully decorate their home. A customer can walk into 
the store and see living rooms, dining rooms, and bed-
rooms completely decorated with everything: sofas, 
recliners, beds, mattresses, tables, occasional tables, 
lamps accessories, wall art, rugs, and even greenery. 

“We want customers to be able to physically see the 
vision of what it could look like in their home.”

According to Winningham, the knowledgeable 
sales staff is always willing to offer decorating advice 
and information to help customers purchase the best 
fit for their home. Delivery service is always an option 
or customers are more than welcome to pick up at 
their own convenience.  They offer 12 month interest 

free financing with approved credit or they have the 
option of no credit check available. If a customer is 
not interested in financing, they can take advantage of 
their 90 day layaway plan.  

“This line of work has allowed me to get to know 
the people in my community and I have been able to 
make lifelong friends in the process.  I  am now selling 
furniture to the grandchildren of some of my most 
loyal customers and hopefully along the way I have 
been able to make a difference in their lives as well as 
the community.  I look forward to serving Pell City, 
Anniston and the surrounding areas for many years to 
come and hopefully our family will be able to sell to the 
grandchildren of the grandchildren that I am working 
with now.”

In an interview with the Daily Home, Winningham 
had the following to say. 

Q: What style of furniture is currently trending?
Winningham: 2024 trends will include darker 

woods, earth tones, textured fabrics, curved silhou-
ettes and arches making a comeback.  We try to stay 
on top of the trends and show them on our sales floor 
but most importantly we want to remind customers 
that if they love a certain piece and it speaks to them 
then that is what they should purchase no matter what 
is trending at the time.  We believe that homes should 
be more of a reflection of individuality and personality 
than just a showroom showcasing the latest trends.

Q: How do you choose what pieces to have in your 
store?

Winningham: We choose the pieces for our store 
based on customer feedback and always trying to 
provide the best value for our customer.  With 28 years 
of buying experience for multiple locations we have 
developed strong relationships with several reputable 
companies that allow us to offer our customers good 
quality products at a great price.  

Q: What type of material would you recommend 
when it comes to furniture purchases? 

Winningham: Leather is timeless but new fabric 
technology has been able to produce performance fab-
rics that can actually be cleaned with bleach.  This pro-
vides a way for families to have the soft, light colors that 
decorators desire with the durability that homeowners 
can live with.  Various textures and polyester fabrics are 
also a good choice for families with children and pets.

Q: How often do you switch out pieces?
Winningham: Our sales floor is constantly changing 

because we give customers the option of taking pieces 
off of the sales floor if they don’t have time to wait for 
us to order them.  We do have a few of our top sellers 
that we will not sell off of the floor but on those pieces 
we make it a priority to try to always have those items 
in stock in our on site warehouse.  

Furnishing your home Room By Room

The Room By Room staff includes, from left, Greg and Lynn Winningham, Alex Lloyd, Jeff Dobbins and Janet Edwards. / Submitted photo
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Alexander City, AL | 239 McClellan Industrial Drive | Kellyton, AL 35089

(256) 329-0034                 www.aemetalroofing.com

Now is a Great Time to Upgrade Now is a Great Time to Upgrade 
Your RoofYour Roof ing or Siding!ing or Siding!

Visit or call us Monday thru Friday 7am-4pm for more information.

You’re welcome at any of our offices, drop by anytime.  From the novice homeowner to 
the seasoned contractor, come see all we have to offer in person.  We can guide you with 
recommendations and expertise assuring you that your metal roof and siding is in good 

hands.  Give us a call with any of your questions.  We’ve got you covered.

Manufacturer & Distributor of Residential and Commercial Roofing and 
Siding Panels • Same Day Service • Buy Direct and Save • 23 In Stock Color 

Options • Trim & Accessories in Stock • Steel Pole Barn Trusses in Stock



Page 10A Weekend Edition, March 30 & 31, 2024  HOME & GARDEN The Daily Home

CARTER HARDWARE
Over 100 Years Of Hometown Service

Hwy. 21, Munford 256.358.4971

SUPPLIES AVAILABLE FOR:
•Propane Tanks Filled
•Blade Sharpening 
•Plumbing
•Lawn & Garden
•And More 00
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•RESIDENTIAL  
•BUSINESS  
•COMMERCIAL
•GARAGE LIABILITY

RACHEL HAYNES

LOURAINE ROBERTS

CLARK’S
OF TALLADEGA

INSURANCE CENTER

            106 S. Court Square  | 256-362-3548             106 S. Court Square  | 
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CHEAPCHEAPCHEAPCHEAPCHEAPCHEAPCHEAPCHEAPCHEAPCHEAPCHEAPCHEAPAuto SalesCHEAPCHEAPCHEAPCHEAP
DIRTDIRT

Need A Reliable Vehicle Need A Reliable Vehicle 

For CHEAP?For CHEAP? 
Come On Down Come On Down 

Where the Prices Where the Prices 

Can’t Be BEAT!Can’t Be BEAT!
WE WILL WORKWE WILL WORK 

WITH YOU!WITH YOU!
Call Patrick at

256-794-0022
42811 US Hwy 280, Sylacauga 35150

00
03

11
46

6r
1 

Glass Co., Inc.
Sylacauga

“Since 1979”

debbiesanders53@yahoo.com

YOUR ONE STOP
GLASS SHOP!

510 N. Broadway Ave.
Sylacauga

256-245-2222
Fax 256-245-2223
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By VALLEAN JACKSON
Special to The Daily Home

“When it comes to how long I have been garden-
ing…if I had to put a time frame on it, I would have to 
say my whole life, to be honest. I have kind of always 
played in the dirt. So what I am doing now is nothing 
new. It just comes with a lot more questions and the 
chance to help more people.”

Talladega’s newest  Regional Extension Agent 
Jacob Turner says that while he’s still learning his 
role, his knowledge of home grounds, gardening, 
and home pests is plentiful. He believes that his 
honesty and will to help, makes him a great fit for the 
position.

Turner shared a short story about a time he was 
called out to check on an oak tree that was built 
around this man’s house. Upon looking at the tree, 
he discovered it was dying. The man turned to 
Turner and asked, “How much longer does the tree 
have?” Turner said, “I’m not sure sir, I’m not a doc-
tor.”

He believes honesty is important. “I don’t want 
to give people false hope, so I have to be straight-
forward with them, even if they may not always like 
my honesty. Just like the man with the oak tree, he 
was disappointed that the tree was dying, but there 
wasn’t much I could do. To even provide him a win-
dow of the life it had left was unrealistic. The same 
goes for plants. If it’s a dead plant I can’t save it, but I 
will help give information and possible steps on how 
to have success the next go-round.”

For six months, Turner has been an agent and 
can’t determine how the position has changed his 
life just yet, but he’s finding enjoyment in the chance 
to learn from others. He said that it is exciting to 
know that there are ways to go by the book, but a per-
son does not have to just go by the book, and there 
are other ways to do it than just one way. 

When it comes to gardening, Turner’s go-to is 
vegetables. He likes to grow his own vegetables 
because it is fun to watch things grow, he loves to 
see things grow from a seed, and he enjoys knowing 
where his vegetables are coming from. 

“The first plant I ever grew was a tomato. I think I 
was about three years old when I grew my first one. 
I have been growing them for a while now on and 
off, and I decided to grow them because everybody 
in the South loves them. In fact, do not even like 
tomatoes. Maybe within certain things or in different 
forms, but let’s just say you would not ever catch me 
eating a BLT.”

In an interview with The Daily Home, Turner had 
the following to say about his focus areas and what to 
expect this spring when it comes to a certain pest.

Q: What is your definition of home grounds?
Turner: Home horticulture which is related to 

growing anything at home. This gives me the oppor-
tunity to reach everybody in the state almost because 
somebody is going to grow something. Whether it is 
their lawn, gardens no matter if in a container or in 
the ground. Therefore, everyone is a possible client.

Q: What would you say is the key to gardening?
Turner: Starting with a good soil is the key. That is 

where the magic happens! In order to determine the 
status of the soil, I would recommend getting a soil 
test done that is offered through any county’s exten-
sion office for $10. The results can be emailed within 
three to four days, and paper results take about a 
week. 

Q: Would you say transferring plants to pots is gar-
dening or is there a difference?

Turner: It’s a part of gardening and necessary to 
growing a good plant or it could lead to root bound. 
Root bound is when the roots become tangled 
because they have little or not enough space to grow 
any further. The plant needs as much room to grow 
as possible. 

HOW TO PROTECT YOUR PLANTS 
FROM PESTS THIS SPRING

Local extension agent offers suggestions for 
successful home horticulture
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Family Operated Business Offering The Best Quality Products

www.davis-metal.com

Our trusses are made with 
true 2” x 2” steel angle with 
a 15” overhang outside 
each post. Each truss has 
welded brackets to fit 2” x 
6” purlins and 6” x 6” posts.

15 Year Member

205 - 677 - 4090205 - 677 - 4090

45 WOODLAND ROAD, HARPERSVILLE, AL

DAVIS METALDAVIS METAL
ROOFING & SUPPLYROOFING & SUPPLY

DAVIS METAL
ROOFING & SUPPLY

ROOFING PANEL OPTIONSROOFING PANEL OPTIONS

R Panel 1 1/4” 12”
36”

Ag Panel 3/4” 9”
36”

Snap Lock
Standing Seam
Pencil Rib 1 3/8”

15 1/2”

Corrugated 1 3/4”1/2”

33 1/4”

NEW PRODUCTNEW PRODUCT
Board & Batten Metal Siding

26 Gauge
Metal

Multiple 
Colors 

Available

10”
2”

3/4”

BOARD & BATTEN METAL SIDINGBOARD & BATTEN METAL SIDING
1” x 3/16” SLOT SPACED EVERY 6 3/8”
(THESE TOLERANCES ARE ±1/16”)

COVERAGE

STEEL TRUSSESSTEEL TRUSSES

Q: What home pests are there to be expected this 
spring?

Turner: This is the year of the cicada. It is the first 
time we have had a double emerge in 221 years. The 
last time this took place was back in 1803. We will 
have two separate broods of cicadas. One after 13 
years emerged and one after 17 years emerged and 
they both so happen to fully emerge at the same 
time this year. I feel that they will be the test for this 
year. They are set to last from about May to June and 
I can honestly admit that I am not looking forward 
to them. They are not small creatures and can be 

sometimes annoying.  They tend to make a lot of 
racket in the trees almost like crickets. They are 
attracted to porch lights and are kind of big. They 
tend to suck the juices from plant roots, and once 
they emerge they suck juices from trees and shrubs. 
There is honestly no type of prevention for them, as 
it is one of those things that unfortunately just has 
to run its course. 

Q: What would you say is the best way to protect 
gardens from home pests?

Turner: The use of IPM which stands for inte-

grated pest management or the use of trap crops 
like marigolds or any other possible trap crop that 
can be of use. The intent of trap crops is to allow the 
pests to hopefully only eat on those and hopefully 
not your plants.

Q: What is your favorite fruit or vegetable?
Turner: Okra, but fried only as that is the best 

way to eat it, and my favorite fruit would have to be 
oranges. 

Starting with good soil is the key,” extension agent Jacob Turner says of spring planting / Photos by Tucker Webb/The Daily Home
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Serving:  Logan Martin Lake,  Pell City,  Lincoln,  Riverside,  Alpine,  Talladega,  Cropwell, & Vincent

Locally Owned, Licensed, Insured and Bonded | 25+ Years Experience

CREATING & MAINTAINING 
OUTDOOR

ENVIRONMENTS

We are now offering custom built Pergolas!!!!
Call us for more information about any of our services.

We Are Your Locally Owned 
Land Management Company
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Our Services Include: 
Tree Removal • Stump Grinding • Hardscapes • Fire Pits • Landscaping 

• Debris Removal • Yard Maintenance • Irrigation Install/Repairs 
• Drainage Issues, French Drains and So Much More!

Pell City, AL

205.966.8436
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AL CERT #17078

PELLCITYHEATINGANDCOOLING.COM 24/7 EMERGENCY SERVICE205.338.2820

AffordAble.
dependAble.
reliAble.

Just In Time

For Spring!

PELLCITYHEATINGANDCOOLING.COM
†The Wells Fargo Home Projects credit card is issued by Wells Fargo Bank N.A., an Equal Housing Lender. Special terms apply to qualifying purchases charged with approved credit. The special terms 
APR will continue to apply until all qualifying purchases are paid in full. The monthly payment for this purchase will be the amount that will pay for the purchase in full in equal payments during the 
promotional (special terms) period. The APR for Purchases will apply to certain fees such as a late payment fee or if you use the card for other transactions. For new accounts, the APR for Purchases 
is 28.99%. If you are charged interest in any billing cycle, the minimum interest charge will be $1.00. This information is accurate as of 1/1/2024 and is subject to change. For current information, call 
us at 1-800-431-5921. Offer expires 12/31/2024.

Locally Owned
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0% APR
for 72 months†
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256-237-5821 or text 256-282-6511

401 South Noble St. • Anniston, AL
Free Estimates - Easy Terms - Since 1950

Eugene L. Evans Mfg. Co., Inc.

www.awningsbyevans.com

Let us turn your existing porch into 
a sunroom or screen room. Visit our 
website for more ideas.

ENJOY LIFE
Under a Sunroom or Screen Room

DON’T FALL
Keep Your Balance Going Up and Down Steps

ORNAMENTAL IRON HANDRAILS
Over 10 Styles To Choose From

STAY DRY
Under a Patio Cover or Canvas Awning
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u a

LAKESIDE
STONE & GRANITE

CUSTOM COUNTERTOPS

256.378.0606 
256.510.2446

34470 Hwy. 280
 Childersburg

GRANITE • QUARTZ 
MARBLE
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256-378-4845
tims@timsautomotive.org

34785 US Hwy 280
Sylacauga, AL 35150

Tim’s Automotive, LLCTim’s Automotive, LLC
Complete Automotive Complete Automotive 

ServiceService
& Towing Service& Towing Service

“I’m Baaaaaaaaaack!” 
Tim McClellan, Owner
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By MICHELLE LOVE
Special to The Daily Home

Bill Nelson has been the owner and operator of The 
Nelson Team, a landscaping and hardscaping com-
pany based in Leeds, since 1989. In the course of his 
35-year run, Nelson has never grown tired of the land-
scaping life. Instead, he chooses to relish in all aspects 
of both his work life and his home life, both of which 
nourish his spirit.

His career in landscaping began after spending 
several years selling heavy equipment such as bull-
dozers and cranes in the construction industry. The 
company he was working for was bought out, and Nel-
son didn’t agree with the new owners’ philosophies on 
business. He was about to take a job in Atlanta when a 
new opportunity arose.

“A young man asked me about watching his crews 
in Birmingham,” he said. “They did landscape mainte-

nance, and I fell in love with it. I’ve never looked back.”
With his new love of landscaping pulsing through 

him, Nelson started his own landscape maintenance 
business – the birth of The Nelson Team. It incorpo-
rated in 1991, and the rest has been history. Over the 
years, the business has evolved from strictly landscap-
ing maintenance, irrigation services, hardscaping, and 
softscaping.

Hardscaping, which deals with building outdoor 
structures like patios, fireplaces, and fire pits, is the 
majority of The Nelson Team’s work nowadays. Nelson 
said ever since the COVID-19 pandemic hit, peo-
ple want to be outside more, and that leads to more 
masonry work for his contractors. 

Nelson and his team meet with the property own-
ers to find out what they want their property to look 
like, and Nelson said he will then direct them in the 
right direction of what is aesthetically pleasing and 
also useful. He also emphasized they are more than 

LANDSCAPING AND HARDSCAPING 
ARE THE NELSON TEAM’S SPECIALITIES
Leeds-based business reflects the local spirit of the Coosa River

 Submitted photos
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willing to work with budgets.
“You can go online and get a landscape architect, and they’re 

going to come and listen to you and do what you want but 
they’re going to charge you $400,000 on like an outdoor kitchen 
or something like that. With us designing, we get a number from 
people and we design based on their budget.”

Nelson said one of the key differences in his team and other 
landscaping businesses is that his team does the designing 
and the physical labor. He added all members of his team take 
immense pride in the work they do. 

“Our guys have been here for years and years,” he said. 
“I worry about their families and kids. I pay them really well 
because they’re so career minded. When they’re out there 
building, it’s not just a job to them. Their name is going on this, 
and if it’s masonry their name is going to be on it a lot longer 
than they’ll be around. They take a certain amount of pride in 
the detail of building.” 

Nelson said he doesn’t see his clients as dollar signs. He 
doesn’t ask for deposits or money upfront, instead opting to 
collect payment once work has been done. He strives to provide 
every client with exactly what they want without breaking the 
bank, and he said he is always a man of his word.

“Another thing that people tell us about our company is they 
say, ‘You did everything you said you were going to do.’ Not 
everyone does that, and that’s our simple motto: just do what 
you say you’re going to do,” Nelson said. “We call them ‘clients’ 
not customers because we do a huge amount of repeat business 
and referrals. We appreciate people telling other people that we 
did exactly what we said we were going to do and kept the job 
neat and clean. That’s what we take pride in.”

Nelson said he made the decision in the beginning to keep 
the business small so consistency in quality and in his team 
remained the same over the years.

“We will never grow into one of those big companies that has 
a high turnover rate,” he said. “We don’t have a turnover rate. 
We use some subcontractors, but we handle everything and 
oversee everything.”

Nelson said he is working on phasing himself into retire-
ment, though he still shows up to work every morning ready to 
take on the day’s tasks. He moved out to the Logan Martin area 
about 10 years ago and fell in love with the lake. 

“I tell people that I wish I’d done it 20 years earlier,” he said, 
laughing. “My wife and I, all our kids are grown and have their 
own kids, and we live in a cabin on the lake. We’ve got a true 
cedar cabin on the river, and we love it.”

Nelson said there’s a feeling of peacefulness that comes from 
the water that he can’t describe. Whether he’s working on the 
lake or enjoying the view from his back porch, he relishes the 
feeling of tranquility that comes from that environment.

“The lake is, when I get off work I go out on my back porch 
and it’s so peaceful,” he said. “Even working out there, it just 
seems so peaceful. I think that’s just being around water in gen-
eral. We love doing jobs out there because it’s right on the water. 
It’s the spirit of the river.”

Owner Bill Nelson
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Sisters Pot Luck Treasures

810 Seminole Ave., Sylacauga, Alabama 35150810 Seminole Ave., Sylacauga, Alabama 35150810 Seminole Ave., Sylacauga, Alabama 35150 Psalm 46:10

WE MOVED 2 DOORS DOWN!
• Home Decor
• Florals
• Gifts

Tammy-Jean
(256) 391-0292

Vickie Lynn
(256) 626-1384

Tile | Hardwood | LVP | Carpet | Countertops | Rugs | Installation & More

S h o w r o o m O p e n t o P u b l i c
F r e e d e s i g n s e r v i c e s !

2 0 4 I n d u s t r i a l P a r k D r , P e l l C i t y , A L 3 5 1 2 5

F r e e Q u o t e s &

F i n a n c i n g A v a i l a b l e
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ESTABLISHED IN 1950
PORTER & PORTER COMPANY

256-362-4194
www.porterandportercompany.com

209 North St. W., Talladega

Start Packing When 
You List with Porter!

JOE PORTER DAYNA LAYFIELD VANN CALDWELL
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By VALLEAN JACKSON
Special to The Daily Home

Bill Pharr is the broker and owner of AREA Real 
Estate in Sylacauga. Since 2007, his family owned 
business has offered the community and surround-
ing areas a variety of services from residential 
properties, commercial properties, industrial, land, 
appraisals, and property management. In 2023, he 
opened a land division called AREA Land and Tim-
ber that focuses on land sales, management, and 
timber management, headed by his son Blake.

Pharr has more than 30 years of experience in real 
estate and chose to start his own business as a way to 
add his own personal touch to real estate. 

“Before starting my business, I was already a real 
estate agent with another company, but I decided to 
step out on my own,” he said. “I wanted to do things 
differently, improve on customer service and the way 
buyers and sellers are treated. And I knew that would 
be best done with starting my own business.”

One of the things Pharr prides himself on is doing 
“a ton of community service” and finding ways to 
give back. 

“One of the ways I give back is by supporting the 
local animal shelters. We’re constantly doing dona-
tions, and we’ve hosted blood drives. Then in our 
giving back we also include our buyers and sellers. 
For every closing, we donate $100 to a local charity 
of the buyer’s or seller’s choice in their name. I am a 
strong believer that the community you live in sup-
ports you, so it’s important to give back and see it 
continue to grow and thrive.”

During an interview with The Daily Home, Pharr 
shared the following real estate advice.

Q: What is there to know when it comes to buying 
land?

Pharr: Look into your zoning to know what can be 
built in the area you are interested to build in. Also be 
aware of knowing what type of house can and can’t 
be built in that area as well. Then see what utilities 
are available because not having utilities in an area 
could be something else to factor into your decision 
to build. Because then that expense would have to 
be considered. Then be sure to have legal access via 
easement or public road.

Q: When should someone get an appraisal done?
Pharr: If you’re in the market to sell, I highly rec-

ommend getting an appraisal done to determine its 
market value instead of listing it alone. If listed on 
your own, there is a strong chance that you can leave 
money on the table or even under it’s value. With get-
ting an appraisal, we can do a brokers market anal-
ysis which will give a range of value that the home 
should be listed for. When selling a home, you want 
to sell for as much as you can, and with an appraisal 
we can help with that. I also strongly recommend 
getting help instead of doing it alone because we do 
not have any emotional attachment to the home. For 
us it is strictly about getting you the best offer and not 
focusing on the memories you had in the house or a 
bias of what a seller might feel their home is worth. 

Q: What advice do you have for buyers? 
Pharr: Before even looking at homes, to pre-qualify is the first thing. See 

where you stand and what you qualify for, this will allow you to see houses in 
your price range. Opposed to seeing a home that is more than you can afford. 
Also keep a watch on your credit and pay your bills on time. This helps to lead 
to a better score and higher chances to be approved. 

Q: What advice do you want to share with readers when it comes to buying 
property or land?

Pharr: It may sound repetitive, but I don’t think people realize how 
important credit is and how much it can affect you. 
Without an approving credit score, it can prevent buy-
ers from buying land or a home. So I strongly suggest 
keeping your credit clean and your score high because 
it matters!

SYLACAUGA BROKER OFFERS 
ADVICE FOR THOSE PLANNING TO 

BUY OR SELL A HOME

AREA Real Estate broker Bill Pharr / Submitted photo
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Gardner Landscaping, LLCGardner Landscaping, LLC
"We Are Your Gardener"

www.gardnerlandscapingllc.com | gardnerlandscaping9@gmail.com

LANDSCAPES • HARDSCAPES • LAWNS • DRAINAGE EXPERTS
Proudly Serving

Birmingham, Auburn, 
Dadeville, Alexander 

City, Lake Martin Area, 
Pell City, Logan Martin 
Area, & Lay Lake Areas
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Garden Seed and Supplies

205-338-4342205-338-4342

US Hwy 231 North | Ragland
Hwy 411 | Odenville 

Monday-Friday 8:00 AM - 6:00 PM
Saturday 8:00 AM - 5:00 PM | Sunday Closed

crfeedsupply@centurytel.net

Baby Chicks Avaliable Now!
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www.petpawlorgrooming.com34898 US Hwy. 280, Sylacauga 
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LLC

CALL US FOR YOUR APPOINTMENT

Grooming $50 & Up ~ Baths $25 & Up

Kelsey Hill 
Groomer

Ann Gamble 
 Bather

Boarding - Cage Free - $25 Per Night 

Residential - Commercial - Industrial
256-223-1971

P
IS

Owner 
Kyle Payne

SCIENCE PEST
PAYNE

Locally Owned and
  Operated Since 1996
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34825 US Hwy. 280
Childersburg (256) 391-5163

MUSIC LESSONS
RECORDING &
INSTRUMENTS 

FOR SALE

RECORDING 
STUDIO SESSIONS

Call For Pricing

LESSONS: Guitar, Saxophone, 
Bass, Piano & Drums
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One 30-Minute Lesson Each Week
$100 per month

By VALLEAN JACKSON
Special to The Daily Home

Spring is the season of pollen, flowers blooming, 
bees, weeds, and the sound of lawn mowers being 
pulled out the shed. 

Springville Small Engine is here to help make sure 
homeowners are prepared to take on the season’s 
yardwork. The local business services and repairs 
lawnmowers, blowers, chainsaws, weed eaters, and 
other small engines. It a licensed Dixie Chopper Zero 
Turn mowers dealer and sells trimmers, blowers, and 
push mowers.

“I’ve been in business since about 2017, and I got 
into this because I learned the trade, I wanted to start 
my own business, I love working with my hands, and 
I saw a need for this type of business in the commu-
nity. There’s not a lot of people around here that offer 
all of what I do,” said owner Stacy Shoop.

As a native of Springville, he felt it is only right to 
name his business after his hometown and the place 
he desires to make a difference. Aside from doing 
what he loves daily, he finds it rewarding to have the 
chance to meet customers and build relationships 
with those within his community.

In an interview with The Daily Home, Shoop had 
the following to say about his business and equip-
ment maintenance.

Q: What products do you recommend?
Shoop: Personally, I don’t have a favorite product 

in my shop. I enjoy the chance to work with my hands 
daily, and I can work on practically anything that has 
a small engine. If it has a problem, I can fix the issue.

Q: How do you feel your business makes a differ-
ence in the community?

Shoop: I feel like I am helping the community by 
providing them a service and products that are han-
dled and serviced  locally. Without having to venture 
out to another city or town, it makes it convenient for 
the residents here. Also, it draws some people here, 
which helps Springville as a whole. 

Q: How does the spring season affect your busi-
ness? 

Shoop: I can’t say for sure, but I know it’s been 
busy. Definitely an influx of customers coming in 
needing a lot of service work done. One of the things 
I have done a lot of is oil changes on mowers and 
blowers.

Q: What advice do you have for readers?
Shoop: One of the problems I see often is nobody 

is changing their oil, and that causes a problem with 
the piece of equipment functioning properly or 
possibly overall just giving out. Not changing the oil 

affects the life of the equipment. For the best results 
and continued use, I strongly suggest getting the oil 
changed at least once a year.

Change the oil in small engines once a year, 
St. Clair County mower dealer advises

Submitted photo
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FBAL.bank | NMLS#411938 |  Credit Approval Required

At First Bank of Alabama, we’ve been helping families purchase homes in this

area for more than 100 years. Today, we’re even more dedicated to serving the

needs of our customers with affordable, flexible mortgage loans. Perhaps even

more important, our mortgage loans are local. Local means our mortgage

customers get the personalized service that makes the home buying process

easy, just the way it should be.

FIRST FOR
LOCAL HOME
LOANS.
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1010 N Broadway Avenue 
Sylacauga, AL 35150-2162 

256-245-6061

Albia Steers
STATE FARM® INSURANCE AGENT

Helping manage risk, recovery 
and realizing your dreams.
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1102 West Ft. Williams St.  •  Sylacauga, AL 35150     
Office 256-249-3727  •  Fax 256-249-9007

Commercial & 
Residential Properties

Real Estate - Appraisals - Property Management

______ EST. 2023 ______

AREA LAND & TIMBER
A DIVISION OF AREA REAL ESTATE

Blake Pharr

AREA LAND & TIMBER
Specializes in Recreational 

& Timber Investment 
Properties Across Alabama. 
Contact Area Real Estate’s 

Associate Broker Blake 
Pharr at (256) 267-5981.

Bill Pharr 
Broker / Owner
256-872-6208
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GRIZZARDGRIZZARD
LIVING AIDSLIVING AIDS

Improving Lives Through 
Better Mobility

256.237.2006256.237.2006
1227 Noble St., Anniston | GLAlifts.com
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Since 1993

(205) 338-9590(205) 338-9590

info@alabamabrick.com

Build Your Dreams Build Your Dreams 
With Alabama BrickWith Alabama Brick
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By VALLEAN JACKSON
Special to The Daily Home

Pell City Heating & Cooling is a locally owned 
business that has been serving the city and St. Clair 
County for more than 60 years, making sure custom-
ers have year round heat and cool air.

Owner Jason Fendley is the fourth owner of the 
company and he continues a tradition of customer 
satisfaction and quality services. Fendley worked in 
the business since he was about 17 under the origi-
nal owner. According to Fendley’s older sister Susan 
Deese, who is the bookkeeper for the business, her 
little brother has his heart is in every job and has a 
heart for the community.

“I have been working here for about 10 years now 
and I can say that here it is not just about customers, 
but how we can make a difference within the com-
munity,” she said. “Aside from the children we spon-
sor within various sports and activities, we also part-
ner with Air Engineers and Trane to help people with 
their units. If we see a need and we are able to help, 
we do, because we understand that not everyone is 
doing well and we step in and try to take care of those 
customers like they were family.”

Deese believes what makes the business unique 
is that people trust the Trane brand and trust them 
because they have been in the area for so long. It is as 
though their name speaks for itself, and they believe 
in working hard to deliver what customers expect 
from them. She added that their care for customers 
and treating them right is also what makes their busi-
ness stand out. 

“One of the most rewarding things for me is 
talking to people, getting to know new people, and 
helping them when in need. It brings me great joy to 
turn things around for a customer and or a customer 
and their family. To be comfortable in your home 
is important and that is what we strive to offer. Year 
round comfort,” said Deese.

In an interview with The Daily Home, Deese had 

the following to say about heating and cooling.

Q: What is your take on switching the heating and 
cooling unit between heat and cool to combat the 
mixed weather in Alabama?

Deese: The system is going to do what you ask it to 
do. If it’s 72 degrees then that is how it should feel, as 
long as the circulation is good, but every home is dif-
ferent. Nevertheless, every unit should get checked 
twice a year because you have to remember that for 
many, this unit is being used year round. So having 
the unit checked to make sure it’s in good condition 
is almost the same thing as getting an oil change for 
your vehicle. You would never just drive your vehicle 
and never change the oil. If so, then a problem is like-
ly to arise with your car. The same goes for a unit. The 
unit won’t last if you don’t change the filter. The filter 
is the life of the system. 

Q: How often should the heating and cooling filter 
be checked?

Deese: I would say that it should be checked at 
least every three months, but if you have dogs or a lot 
of dust, once a month. It also just depends, but I defi-
nitely recommend checking on it and making sure it’s 
clean or doesn’t need to be replaced.

Q: What are signs that a unit needs to be replaced?
Deese: Signs that show it might be time for anoth-

er unit or something is wrong is that it is not keeping 
the temperature. For instance, in the summertime 
you have it set to be cold, but it won’t feel like that 
temperature and vice versa. So it could mean that it’s 
time to replace the unit or it could simply just be low 
on freon.

Q: Any tips for energy bill savings?
Deese: There are so many energy efficient systems 

nowadays juxtaposed to the old models. Some of the 
later model units have per-set settings that can be 
used or wifi control. If the unit is older, I would defi-
nitely consider replacing it, as it could also help to be 
sufficient on energy bills.

PELL CITY HEATING & COOLING KEEPS YOU 
COMFORTABLE AND HAPPY IN YOUR HOME

Pell City Heating & Cooling is a family-owned business, says Susan Deese, shown with her granddaughter Rhyleigh Boiling.
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SAKS (256) 231-2300
Open Monday - Saturday, 2 Locations to Serve you!

Anniston/Oxford  (256) 237-5352
     Just Right at the end of Greenbrier Road

Saks on Hwy 431 (256) 231-2300

www.millersand.comwww.millersand.comwww.millersand.com

Indoor, Outdoor Decor & MoreIndoor, Outdoor Decor & More
▶ Pole Barn Full Of Fountains Of All Sizes, Concrete Statues & Bird Baths 

▶ Wide Selection Of Annuals, Perennials, Scrubs, Trees & Veggie Plants 

▶ Variety Of Pots/Planters, Several Shapes & Sizes

▶ We Carry Unique And Different Outdoor Decor  

▶ Something For Everyone

▶ Great Selection of Indoor Decor

▶ Gift Wrapping & Greeting Cards 

WE HAVE EVERYTHING FOR YOUR OUTDOOR LANDSCAPE NEEDS!!

00
03

11
41

4r
1



Page 10B Weekend Edition, March 30 & 31, 2024  HOME & GARDEN The Daily Home

Traeger® 
Pro 780  Wood 

Pellet Grill
#8016780, #8016774

Weber® Spirit®  II
 E-310 Gas Grill
#8863581, #8863482

Craftsman® 9 
Gal. Wet/Dry Vac

#2560282  NO LIMIT.

C&S Bird Suet, 
11.75 oz

Assorted Varieties
#80795, #80799, 

#8003592, # 8003584

YOUR CHOICE
SALE

$149
each

Ace® 6 Cu. Ft. 
Poly Wheelbarrow

#7331739

42” Tomato Cage
#7795651

SALE
$17.99 -$3 with Ace 

reward card*

$1499

Ortho® Home Defense® 
Insect killer for Indoor & 

Perimeter, 1.1 Gal.
#7508088 Limit 5 at this price

SALE

$1999

YOUR CHOICE

each

Select Ace® Yard 
& Garden Tools
#7502925, #70093, 
#7012867, #71752, 

#70024, #70018

000310186r1 

Pro 780  Wood 
Pellet Grill

#8016780, #8016774

$2999

EGOTM  POWER + 56 
Volt 15” POWER-

LOADTM String 
Trimmer 

w/Carbon Fiber 
Shaft

#7804818  NO LIMIT.

SALE
$89.99 -$20 with Ace 

reward card*

$6999

Kaytee® 8 Lb. Birders’ Blend®, 7 
Lb. Songbird BlendTM or  5 Lb. Nut 

& Fruit BlendTM Wild Bird Food
#8062614, #81053, #8123820

Free item must be of equal or lesser value.

Buy One Get One FREE!
MIX & MATCH. NO LIMIT

$249.00 -$50 with Ace 
reward card*

$19900

$6499
SALE

SALE

$499

Lb. Songbird Blend

50’ Pocket Hose® 
Silver BulletTM

#6809263#6809263

SALE
$16.99 -$3 with Ace 

reward card*

$1399

Iron-Hold® Heavy 
Duty Contractor 

Trash Bags
55 gal., 15 ct. or 42 gal., 20 

ct. #6093082, #6038574
Limit 3 at this price

each

$99995
each

$56900
each

SALE
$39.99 -$5 with Ace 

reward card*

$3499

Suncast® 175’ 
Capacity Mobile 
Hose Reel Cart

#7205271 
Limit 2 at this price.

Hose sold separately.

SALE

$3999
each

Living Accents® 9’ 
Market Umbrella

#8389066  Assorted colors

YOUR CHOICE

1400 Barry Street, Oxford 
256-831-0540

Mon.-Fri. 7-6, Sat. 7-5, Closed Sun.

Red, Brown, 
Black, 

Cypress or 
Pine Mulch

3 for $10$1699

Dogwood 
Trees, 

Fruit Trees, 
Roses & 

Hydrangeas

Annuals & Annuals & 
Perennials   Perennials   
Starting atStarting at

$399

WHILE SUPPLIES LAST. 
SALE ENDS 4/15/24

WHILE SUPPLIES LAST. 
SALE ENDS 4/15/24

FERNSFERNS
• Boston • Kimberly • Boston • Kimberly 

• Macho• Macho
• Asparagus• Asparagus

1104 Ashland Highway, Talladega
256-362-2208

Mon.-Fri. 7-5,  Sat. 7-3, Closed Sun.


