
LEASING
VERSUS BUYING
The decision of whether

to lease or buy a vehicle
is one worth considering
if you’re shopping for a
new vehicle. Both options
carry pros and cons. Ask
yourself if you’re looking
for a long-term vehicle
or would rather have the
option to switch out your
ride every few years.

When leasing a vehicle,
you will likely pay less per month than
you would by buying. Think of leasing
and buying a vehicle the same way
you would think of renting or buying
a home. Your personal situation and
preferences should be the defining
factors in your decision.

LEASE TERMS
While every dealership will be

different, a lease term will have its own
unique stipulations. Typically, you
will receive a mileage limit for your
leased vehicle. You will be required
to keep the mileage under a certain
number during the term of your lease.
Otherwise, there is a chance that you
will be responsible for paying a fee
for every mile over your limit. There
may be lease-specific contingencies, so

make sure you understand what you’re
getting into.

MAINTAINING YOUR
VEHICLE

When leasing, it’s important to
remember that the vehicle is not
actually yours. You are required
to return your vehicle in excellent
condition to avoid paying a penalty.
However, if you own your car, you can
endure some scratches or dings that
may come up.

Your leased vehicle will typically be
under warranty for the duration of the
lease, so you shouldn’t have to worry
about any pricey repairs.

One con to consider when
purchasing is that once your warranty
expires, all repair responsibilities are

placed solely on you.

HOW’S YOUR FINANCIAL
SITUATION?

For many lease promotions, you
are generally required to come up
with a down payment. When buying,
it may be easier to use the value of a
trade-in vehicle as a down payment,
rather than coming up with a certain
percentage of the total price in cash.

If your credit is less than perfect,
you may have a harder time leasing.
Dealers can be more apt to lease their
vehicles to people with reputable credit
scores. When buying, banks can be
more lenient on a purchaser with a
lower score and allow for a co-signer.

PROS TO KNOW:

www.superiormotorskia.com
“Home of the Low Price Guarantee”

875 FIVE CHOP RD. • ORANGEBURG • 803.536.4KIA

* All examples use residuals based on 12,000 mile per year/36 mo. lease. For Sign It and Drive It the gross margin will be reduced by the amount of the first months payments. Gross Cap Cost includes acquisition fee for Sign It and Drive It program. Total Net Cap Cost and case monthly payment does not include
tax, license, registration, options and the like. $1,999 due at signing. Price includes $225 Doc Fee. Zero security deposit program expires Oct. 31, 2016. The Kia Soul and Sportage received the lowest number of problems per 100 vehicles among compact MPVs and Small SUVs, respectively, in the J.D. Power 2016
Initial Quality Study. 2016 study based on 80,157 total responses, evaluating 245 models, and measures the opinions of new 2016 vehicle owners after 90 days of ownership, surveyed in February-May 2016. Your experiences may vary. Visit jdpower.com.
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FOR

“Highest Ranked
Small SUV in
Initial Quality”

PER MO.*

2016 KIA
SPORTAGE LXLX 239
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2016 KIA
SOUL

“Highest Ranked Compact
Multi-Purpose Vehicle
in Initial Quality”
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UVs, r p y, in t e J

“The Little
Profit Dealer”

12,000 Miles per year
36 Mo. Lease

$1,999 Due at signing

12,000 Miles per year
36 Mo. Lease

$1,999 Due at signing


