John G. Taddy

April 12, 2012

Guadalupe County Commissioners Court
Human Resources Department
Attention: Department 400

212 West Nolte Street

Seqguin, Texas 78155

To the Members of Commissioners Court:

I am submitting my application for appointment to the position of
County Judge for Guadalupe County from May until the canvassing
and certification of a replacement at the November election.

I am not interested becoming a candidate for the remainder of the
unexpired term and will not be submitting an application to either
party for their selection. (I am registered as a Republican.)

I have lived in Seguin and Guadalupe County since 1994. My wife,
Kathleen Raetzsch Taddy, and her family are long-time Seguin
residents, and we chose to start and raise our family in this
community. I meet the requirements in Chapter 141.001 of the
Election Code.

I have spent much of my career in customer service and sales and
am focused on providing service to our customers — the citizens of
Guadalupe County. I believe I can use these skills in helping
the Commissioners Court maintain their current course and fulfill
the duties of County Judge through this interim period.

Thank you for your consideration. I know that I can meet your
requirements and needs to fill this critical office between now
and the election of a replacement County Judge in November 2012.

Sincerely,
n G. Taddy

Enclosure: Resume
(Five Copies, each in a sealed envelope)



John G. Taddy

Business Experience

2011-2012 Temporary Employment: Substitute teacher at Lifegate Christian School, Seguin; Seguin Independent School
District, Cross Lutheran School, New Braunfels; Temporary Part-Time at the Internal Revenue Service, Austin (scheduled
tour of duty to end April 28).

2009-2011 Managing Partner, TexSun Commercial Landscape Services, LLC
As a co-owner of this business, | was responsible for management, billing, payroll, and various other business services
required to maintain an on-going small business, which had annual sales in excess of $300,000. Due to financial issues
and increasing fuel costs, we made the decision to close the business.

2007-2009 Account Executive, Yellow Book USA
Based in New Braunfels, Texas, | was responsible for servicing existing and new accounts for advertising in Yellow Book
publications for accounts based in New Braunfels, San Marcos and Seguin. | helped the Seguin book reach sales goal for
the first time in four years, achieving 154% of goal and ranked second in the San Antonio/Austin region in new account
generation during my first two and six months in territory.

2005-2007 During the interim period since leaving GE Healthcare and working for Yellow Book USA, |was involved in
managing and preparing for the sale of rental properties owned by family members and serving on a volunteer basis as
Athletic Director at Lifegate Christian School, Seguin. During my tenure, we raised over $20,000 to start-up six-man football
programs and other athletic activities for middle and high school students.

1982 - 2005 Senior Imaging Sales Specialist; GE Healthcare
Based in San Antonio and surrounding communities. During my tenure, my employer was involved in several mergers and
acquisitions, culminating with an acquisition by GE Healthcare in 2004. Progression of companies and my responsibilities
are noted below. | was responsible for the marketing and sales of various pharmaceutical products, primarily radiology and
cardiology contrast media and radiopharmaceuticals.

Among my achievements in the last five years there, | have

¢ Increased doses of our key cardiac radiopharmaceutical product from 30 to 116 per day through conversion of
competitive accounts and new physician office clinics.

¢ Achieved sales goals for 19 of 20 quarters on our key imaging agent for interventional cardiology/radiology, including
conversions in competitive accounts; was ranked in the top 25% in sales for 18 of 20 quarters on this product.

» Maintained business in a changing group purchasing organization environment and converting new business in both
company-sponsored GPO and competitive GPO accounts. Responsible for annual net sales of $4.4 million dollars

Job experiences include direct and indirect sales to a variety of customers: office, clinic and hospital based physicians,
cardiac catheterization laboratories, radiology, nuclear medicine/nuclear cardiology and magnetic resonance imaging
departments, materials management departments, and group purchasing organizations. | assist my customers and reiated
professional organizations with continuing education efforts.

(GE's job verification system only shows employment dates from April 2004 (date of company acquisition by GE Healthcare)
to August 2005. My employment started with predecessor companies on December 26, 1982. If hard-copy confirmation is
necessary, | have written proof of continuous employment from 1982 to 2005

1978 - 1982 Marketing Research Field Representative; A. C. Nielsen Co.
Based in San Antonio; covering territory including South Texas and border areas for A. C. Nielsen Co. Collected and
reported product movement and sales data in food and drug stores.

Education

1974 - 1978 University of Wisconsin at Whitewater
Bachelor of Business Administration (Marketing Emphasis). Earned honors all semesters (GPA 3.4).

Referenées Available Upon Request






